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MESSAGE  FROM  THE  MINISTER  OF 
ECONOMIC  DEVELOPMENT  AND  TOURISM 


I am  pleased  to  present  the  October  1995  issue  of  the  Investment  Matching  Service  of 
Alberta  (IMSA)  Catalogue.  In  addition  to  the  Economic  Indicators,  the  first  part  of  the  Catalogue 
highlights  aspects  of  the  international  flavor  of  this  province. 

The  Alberta  Infrastructure  section  describes  the  new  International  Commercial  Centre  (ICC), 
located  at  the  Edmonton  International  Airport.  The  ICC  is  a combination  of  customs  arrangements, 
warehouses  and  facilities  where  products  can  be  held  duty  free  for  final  preparation.  It  is  one  of 
two  such  facilities  in  Canada.  The  other  article  in  this  section  focuses  on  the  Alberta  Advantage 
relative  to  the  film  industry.  The  benefits  to  shooting  a production  in  Alberta  include  the 
province's  stunning  scenery,  a favourable  exchange  rate  and  a world  class  pool  of  talent  and 
technical  expertise.  Local  and  foreign  film  producers  spent  $60  million  in  1994  in  the  province. 

The  Strategic  Alliance  section  features  two  Alberta  companies  that  have  achieved  notable 
international  success;  Canadian  Fracmaster  Limited  and  Bulwark  Protective  Apparel  Inc. 

Canadian  Fracmaster  provides  services  and  technology  to  the  oil  and  gas  industry  in  Canada  and 
worldwide,  particularly  in  Russia.  Bulwark  manufactures  and  distributes  flame  resistant  industrial 
workwear  throughout  North  America,  Europe,  the  Middle  East  and  Asia. 

These  articles  underscore  the  importance  that  Alberta  places  on  doing  business  on  a global 
basis.  Many  of  the  businesses  found  in  the  Strategic  Alliance  Opportunities  and  the  Investment 
Opportunities  sections  are  active  internationally  as  they  realize  that  successful  international 
business  relations  play  an  important  role  in  their  growth. 

I recommend  that  you  read  through  the  articles  and  the  many  opportunities  described  herein. 
As  always,  we  welcome  your  comments  on  ways  in  which  we  can  improve  our  service  to  you, 
our  customer. 


Murray  Smith 

Minister  of  Economic  Development  and  Tourism 


INVESTMENT  MATCHING  SERVICE  OF  ALBERTA 


CATALOGUE 


The  purpose  of  the  Investment  Matching 
Service  of  Alberta  (IMSA)  is  to  identify,  devel- 
op and  market  Alberta  business  opportunities 
to  a global  network  of  investors.  Opportunities 
include  direct  equity  investments,  mergers 
and  acquisitions,  joint  ventures  and  other 
forms  of  strategic  alliances.  Business  of  all 
sizes  — from  start  ups  to  billion  dollar  corpo- 
rations— and  investors  are  registered  in  the 
computer  matching  program  to  provide  a 
systematic  flow  of  opportunities. 

For  investors  interested  in  an  opportunity, 
IMSA  maintains  a current  executive  summary 
and  business  plan  on  every  venture  listed  in 
this  Catalogue,  as  well  as  other  ventures  not 
included  in  every  issue  of  a Catalogue.  An 
executive  summary  is  sent  to  an  investor 
expressing  an  interest  in  a specific  venture. 
A business  plan  is  available  to  interested 
parties  at  the  discretion  of  the  entrepreneur. 

For  companies  interested  in  opportunities 
profiled  in  the  strategic  alliance  section, 
IMSA  can  refer  you  to  the  appropriate  indi- 
vidual. The  Strategic  Alliance  Directory, 
contains  dozens  of  profiles  of  companies  in 
Alberta.  This  directory  is  available  upon 
request. 

If  you  are  interested  in  registering,  either  as 
an  investor  or  as  a company  seeking  invest- 
ment capital  or  a strategic  alliance  partner, 
please  complete  the  form  at  the  back  of  this 
publication. 


Direct  Inquiries  to: 


Investment  Matching  Service  of  Alberta 

Alberta  Economic  Development  & Tourism 

4th  Floor,  Commerce  Place 

10155  - 102  Street 

Edmonton,  Alberta 

Canada  T5J  4L6 

Telephone:  (403)  422-6236 

Telefax:  (403)422-9127 

OR 

Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development  & Tourism 
Room  500 
999  - 8 Street  S.W. 

Calgary,  Alberta 
Canada  T2R  1J5 

Telephone:  (403)297-8916 

Telefax:  (403)297-6168 


The  projects  listed  in  this  IMSA  Catalogue  may  be  eligible  for  consideration  for 
approval  under  the  Alberta  and  Canadian  Guidelines  of  the  Entrepreneurial  Immigration 
component  of  the  Business  Immigration  Program. 
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ALBERTA  ECONOMIC  INDICATORS 


THE  CANADIAN  PICTURE 


According  to  the  Royal  Bank’s  econoscope, 
Canada’s  economic  growth  slowed  in  the 
first  half  of  1995  and  employment  growth  has 
not  been  occurring.  Gross  Domestio  Produot 
(GDP)  at  faotor  cost  grew  by  0.1  percent  in 
April  1995,  after  two  months  of  deoline. 


growth  of  export  receipts.  While  the  reduced 
pace  of  economio  growth  in  the  U.S.  eeonomy 
has  been  adversely  affecting  Canada’s 
export  volumes  throughout  1995  — June  lev- 
els are  down,  the  value  of  total  exports  is  up. 
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Some  good  news,  however,  is  that  Canada’s 
merchandise  trade  surplus  continued  to 
widen,  reaching  $1.9  billion  in  June  1995, 
bringing  the  eumulative  total  for  the  year  to 
almost  $10  billion.  Higher  prices  for  key 
commodities  has  been  the  big  factor  in  the 


1992  1993  1994 


Year 

Other  good  news  is  that  Canada’s  large 
deficit  on  tourism  is  shrinking  as  a result  of  a 
weak  Canadian  dollar.  Visits  to  Canada  by 
Americans  are  up  13  percent  in  the  first  six 
months  of  1995,  over  1994.  Canadian  tours 
to  the  U.S.  are  down  6 percent  for  the  same 
period  and  cross-border  by  Canadian  south 
of  the  border  is  down  sharply. 


CANADA’S  COMPETITIVENESS 


A recently  released  report  indicates  that 
Canada  has  begun  climbing  back  up  in  the 
ranks  of  world  competitiveness.  Canada 
plaeed  12th  out  of  48  countries  ranked  in  the 
latest  annual  World  Competitiveness  Report 
issued  in  early  September  1995  by  the 
Swiss-based  World  Eoonomic  Forum  and  the 
Institute  for  Management  Development.  The 
report  calls  Canada’s  rise  to  eighth  in  the 
‘people’  oategory  encouraging.  It  attributes  it 
to  a high  quality  of  life,  advanced  school 
enrolment  and  a number  one  showing  on  the 
United  Nations  'human  development  index’. 
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THE  ALBERTA  PICTURE 


Alberta’s  economy  performed  well  in  1994, 
led  by  near-record  levels  of  activity  in  the 
petroleum  and  manufacturing  sectors. 
Continued  strong  performance  in  the 
manufacturing  sector  — particularly  petro- 
chemicals and  forest  — is  expected  to  offset 
some  slower  activity,  such  as  the  restructur- 
ing of  the  public  sector.  Alberta’s  economy  is 
expected  to  post  an  average  annual  growth 
rate  of  3.7  percent  in  1995  and  2.2.  percent 
in  1996. 


Real  Gross 
Domestic  Product 


EXPORT  SHIPMENTS 


A lower  Canadian  dollar  and  productivity 
gains  were  behind  the  16.6  percent  jump  in 
the  value  of  export  shipments  from  Alberta  in 
1994.  The  majority  of  the  gains  came  from 
sharp  increase  in  pulp  and  paper,  metal  and 
machinery  and  lumber  products,  buoyed  by 
a strong  U.S.  economy.  Export  increase  are 
expected  to  slow  in  the  next  two  years  as 
U.S.  economic  growth  pulls  back. 


The  employment  situation  improved  in 
Alberta  in  1994,  increasing  by  3.2  percent. 
Growth  is  expected  to  slow  In  the  next  two 
years  as  medium  and  large-sized  firms  in 
the  oil  and  gas  industry  consolidates  their 
operations  and  as  the  public  sector 
continues  to  downsize.  Yet,  at  the  same  time, 
Alberta’s  unemployment  rate  will  continue  to 
be  among  the  lowest  in  Canada. 


Unemployment 


A weak  dollar  and  growing  consumer  oonfi- 
dence  were  major  factors  behind  the  7 
percent  growth  in  retail  sales  during  1994. 
Although  sales  are  poised  to  expand  further, 
the  rate  is  expected  to  slow  to  below  6 
percent  in  both  1995  and  1996. 

Retail  Sales 
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ALBERTA  INFRASTRUCTURE 


INTERNATIONAL  COMMERCIAL  CENTRE  (ICC) 
AT  THE  EDMONTON  INTERNATIONAL  AIRPORT 


The  International  Commercial  Centre  (ICC), 
located  at  the  Edmonton  International 
Airport,  is  aggressively  meeting  the  needs  of 
an  expanding  “just-in-time”  global  market. 
The  ICC  is  a combination  of  customs 
arrangements  and  warehouses  and  facilities 
where  products  can  be  held  duty-free  in 
bond  for  final  preparation  before  they  are 
delivered  to  customers  either  within  Canada 
or  internationally.  It  is  only  the  second  such 
facility  in  Canada. 

Essentially,  the  ICC  acts  as  a neutral  tax-free 
zone  where  products  can  be  held  duty-free, 
in-bond  for  the  assembly,  fabrication,  distrib- 
ution and  trans-shipment.  Goods  in  bond  that 
are  delivered  to  a destination  other  than 
Canada  are  totally  exempted  from  GST, 
duties  and  other  taxes.  Products  leaving 
Edmonton’s  ICC  for  use  by  Canadian  con- 
sumers are  not  charged  duties  and  taxes  until 
the  goods  are  shipped  to  the  buyer.  Products 
can  arrive  and  depart  by  either  truck  or  air.  A 
rail  connection  will  be  added  in  the  future. 

So  far,  about  60  percent  of  the  shipments  to 
the  ICC  are  imports  that  arrive  by  truck  or  air. 
The  remaining  40  percent  are  exports  of 
goods  from  Canada  and  the  United  States 
which  are  sent  directly  overseas  by  air  or  via 
ocean  vessels  in  sea  containers  trucked  to 
Vancouver. 

The  ICC,  which  commenced  operations  in 
November,  1994,  is  a partnership  between 
Edmonton  Airports  and  Horizon  Pacific 
Ventures  Ltd.  of  Vancouver.  Since  its  open- 
ing, ICC  has  had  a 20  percent  cargo  growth 
rate.  This  growth  is  expected  to  continue  as 
the  Edmonton  International  Airport  offers  sev- 
eral advantages.  It  has  5,000  acres  of  land 
that  could  be  developed,  good  infrastructure 
and  none  of  the  congestion  of  the  west  coast 
airports.  Its  distance  from  urban  areas  allows 


the  airport  to  operate  24  hours  a day.  The  air- 
port has  two  1 1 ,000  foot  runways  which  can 
handle  the  largest  planes  in  service. 

The  potential  for  additional  growth  is 
strong  as  Edmonton  is  a superb  gateway 
to  North  America,  linked  by  Alberta’s 
Highway  2 to  the  key  American  interstate 
highways  that  run  from  the  Canadian  bor- 
der south  to  Mexico.  Moreover,  Edmonton 
is  on  direct  flight  paths  from  Asia  and 
Europe  to  North  America. 

In  addition  to  the  warehouses  and  other  facil- 
ities already  at  the  Edmonton  International 
Airport,  the  nearby  services  of  the  Leduc- 
Nisku  Industrial  Park  and  Edmonton 
Research  Park  are  available  to  local  and  for- 
eign companies  using  the  ICC.  At  the  Leduc- 
Nisku  Industrial  Park,  goods  can  be  moved 
in  bond  for  repair,  maintenance  or  servicing 
and  then  returned  in  bond  to  the  airport.  The 
Edmonton  Research  Park  specializes  in  high- 
tech  products.  It  has  experts  with  experience 
in  the  assembly,  repair  and  maintenance  of 
electronic  products. 

Other  services  available  are  re-labeling  and 
repackaging  of  products,  inspection,  testing, 
displaying,  demonstrating,  maintenance,  ser- 
vicing and  long-term  storage.  The  ICC  can 
also  arrange  for  translation  of  labels  or  manu- 
als, marketing,  accounting  and  legal  ser- 
vices. Approximately  80  percent  of  the  users 
of  the  ICC  at  this  time  are  freight-forwarders 
who  want  to  combine  the  value-added  ser- 
vice described-above  with  their  own  trans- 
portation expertise. 

For  more  information  on  the  ICC,  please 
contact  the  Investment  Matching  Service 
of  Alberta  or  Mr.  Garry  King,  Vice  President 
of  Marketing  for  Edmonton  Airports  at 
403-944-6830. 
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ALBERTA  INFRASTRUCTURE 


THE  ALBERTA  ADVANTAGE  AND  THE  FILM  INDUSTRY 


The  Alberta  Advantage  is  not  only  important 
to  corporations  looking  to  expand  or  establish 
operations  in  the  province,  but  also  to  those 
in  the  film  industry  looking  to  shooting  a pro- 
duction in  Alberta.  The  province’s  stunning 
scenery,  a favorable  exchange  rate,  and 
western  hospitality  are  just  a few  of  the 
features  luring  filmmakers  to  the  province  in 
greater  numbers  than  ever  before.  Film 
producers  spent  $46  million  in  1993  and  $60 
million  in  1994  in  Alberta. 

As  Clint  Eastwood,  producer,  director  and 
star  of  Unforgiven,  said  “Alberta  is  extremely 
beautiful  because  it  has  both  the  plains  and 
the  wheat  fields  and  stark,  arid  land  to  the 
east,  and  it  has  very  beautiful  Rocky 
Mountains  — unparalleled  country  — in  the 
west.  So  it  gives  you  a wide  variety  — say 
within  a 100  mile  radius  — you  could  make  it 
look  like  you  were  in  five  different  states." 

1994  was  an  excellent  year  for  the  film  indus- 
try in  Alberta.  In  addition  to  Children  of  the 
Dust  and  North  of  60,  Alberta  hosted:  Convict 
Cowboy,  starring  Jon  Voight;  NBC’s  While 
Justice  Sleeps  wWh  Cybili  Shepherd;  How  the 
West  Was  Fun,  an  ABC  made-for-T.V.  movie; 
the  German  production.  An  Unforgettable 
Weekend  in  Canada]  Lonesome  Dove:  The 
Series]  the  Canadian  TV-series  Destiny 
Ridge]  and  Tristar’s  3D  I MAX  feature.  Wings 
of  Courage.  All  that  action  attracted  the  atten- 
tion of  Entertainment  Tonight,  which  sent  its 
television  crew  to  Alberta  five  times  in  1994. 

Alberta  was  chosen  as  the  location  for  these 
features  as  a result  of  the  low  exchange  rate 
combined  with  the  province’s  other  cost 
advantages,  such  as  no  provincial  tax,  no 
payroll  tax  and  a low  cost  of  living.  These 
benefits  make  it  30  to  40  percent  cheaper  to 
shoot  in  Alberta  than  in  the  United  States  and 
even  15  percent  cheaper  than  in  Ontario  or 
British  Columbia. 


Another  aspect  of  the  province  that  distin- 
guishes it  from  other  locations  is  enthusiasm. 
Municipal  and  provincial  film  officials  work 
closely  with  producers  to  cut  red  tape  in 
securing  permits.  Producer  Don  Johnson  was 
so  pleased  about  the  cooperation  he  got  while 
filming  Dead  Bang  in  Calgary  (officials  let  him 
blow  up  a car  behind  City  Hall),  he  returned  in 
the  summer  of  1994  to  film  two  episodes  of 
the  Paramount  TV  series.  The  Marshal. 

But  the  local  film  industry  knows  that  it  takes 
more  than  great  scenery  to  mount  a produc- 
tion, so  the  province  also  offers  leading  set 
manufacturers,  sound  mixers,  studio  space, 
editing  suites,  prop  and  costume  houses, 
and  cutting-edge  computer  and  camera 
technology.  And  the  province  is  home  to  one 
of  the  top  sound  studios  in  North  America, 
noted  for  its  eight  fully  digital  production  and 
post-production  suites. 

Edmonton  is  the  site  of  this  15,000  square  foot 
sound  stage  with  a 36-foot  open  span  and  an 
8-foot  deep  underground  pit  that  that  can  be 
filled  with  water.  This  facility,  owned  by 
Allarcom  Studios,  A Division  of  Westcom  TV 
Group  Inc.,  is  the  only  studio  of  this  kind 
between  Toronto  and  Vancouver  built 
exclusively  for  film  and  video  production.  The 
Allarcom  studio  facility  has  been  used 
for  major  productions  including  The  Ray 
Bradbury  Theatre  (USA  network).  Small 
Sacrifices  (ABC/C BC)  and  Bye  Bye  Blues 
(feature  film),  as  well  as  dozens  of  commercial 
projects. 

For  more  information  on  the  Alberta 
Advantages  of  filming  in  the  province, 
please  contact  the  Investment  Matching 
Service  of  Alberta  or  Ms.  Lindsay  Cherney, 
Film  Commissioner,  Alberta  Economic 
Development  and  Tourism  at  427-2005. 
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STRATEGIC  ALLIANCES 


CANADIAN  FRACMASTER®  LTD. 


Canadian  Fracmaster  Ltd.  is  a Canadian-based 
international  oil  and  gas  servioe  and  produotion 
oompany,  with  headquarters  in  Calgary.  Founded 
in  1976,  the  company  is  one  of  Canada’s  largest 
and  most  successful  downhole  service  companies 
supplying  fracturing,  acidizing,  coil  tubing  and 
cementing.  Internationally,  Fracmaster  is  one  of  the 
largest  foreign  crude  oil  producers  and  exporters  in 
Russia.  Fracmaster  is  aggressively  pursuing  new 
service  and  production  opportunities  in  internation- 
al emerging  markets,  found  in  China,  South 
America  and  the  Middle  East. 

Fracmaster  is  a publicly  traded  corporation  listed 
on  the  Toronto,  Montreal  and  Alberta  Stock 
Exchanges;  its  symbol  is  “CFC”.  The  company’s 
long  term  objective  is  to  provide  a substantial 
return  on  investment  by  focusing  on  business  activ- 
ities on  a global  basis,  which  apply  technological 
excellence  and  innovation  and  provide  quality 
products  and  services. 

Fracmaster’s  business  is  fully  integrated,  ranging 
from  R&D  to  manufacturing,  through  to  delivery  of 
the  service  in  the  field.  Engineering  and  research 
personnel  maintain  the  company  at  the  leading 
edge  of  cementing  and  stimulation  technology. 
Fracmaster  has  engineering,  research  and  fabrica- 
tion facilities  in  Calgary.  As  a leader  in  advanced 
technology,  Fracmaster  researches  and  develops 
new  products  and  services  and  designs  and  fabri- 
cates specialized  equipment  for  the  company’s  use 
worldwide.  Fracmaster’s  in-house  design  and 
manufacturing  capabilities  ensure  that  the  pumping 
equipment,  built  by  the  company,  delivers  excellent 
performance. 

Fracmaster  provides  services  which  are  essential 
to  the  drilling  and  completion  needs  of  all  oil  and 
gas  wells  worldwide.  Its  services  include  both  rou- 
tine and  highly  sophisticated  cementing,  fracturing, 
remedial  and  stimulation  services,  coil  tubing  and 
leak  detection  services.  The  company’s  stimulation 
services  are  proven  as  an  economically  viable 
means  of  significantly  enhancing  hydrocarbon 
recovery  from  oil  and  gas  reservoirs. 

Fracmaster’s  Strategy  For  Growth 

Fracmaster’s  strategy  for  growth  cover  three  busi- 
ness segments.  In  the  downhole  well  service  seg- 


ment, Fracmaster  is  one  of  the  leading  companies 
and  plans  to  maintain  that  position.  It  sees  opportuni- 
ties internationally  in  this  business  segment,  particu- 
larly in  strategic  alliances  with  local  companies. 
Fracmaster  would  provide  its  technology,  equipment 
and  expertise,  while  the  foreign  partner  would 
provide  the  local  market  expertise  and  infrastructure. 

Fracmaster  also  identifies  select  opportunities  in  its 
second  business  segment,  which  is  the  type  of 
activity  undertaken  now  by  Fracmaster.  In  this 
arrangement,  called  “equity  for  service”  or  “joint 
venture  production”,  Fracmaster  bears  all  costs 
and  assumes  all  technical  and  economic  risk  in 
return  for  a share  of  incremental  production.  This 
type  of  arrangement  can  be  implemented  in  other 
countries  where  the  customer,  usually  an  oil  and 
gas  enterprise,  prefers  it  to  paying  a cash  fee  and 
assuming  the  technical  risk. 

Production  increases  from  serving  existing  wells 
result  from  Fracmaster’s  technology  and  procedures 
and  using  Fracmaster’s  designed  and  manufactured 
materials  and  equipment.  The  joint  venture  is  entitled 
to  a variable  share  of  the  incremental  oil  production 
realized  from  the  provision  of  these  stimulations  ser- 
vices. The  company  sells  its  share  crude  at  world 
prices  and  received  payment  in  U.S.  dollar  promptly. 

Fracmaster’s  strategy  involves  entering  a new  busi- 
ness segment  — traditional  international  production 
sharing  ventures  involving  full  field  development  or 
rehabilitation.  Fracmaster  has  or  can  easily  acquire 
the  technical  skills;  the  company  has  considerable 
operating  expertise  and  the  financial  strength  to  be 
very  successful.  Opportunities  in  China  and  the 
Middle  East  are  being  investigated  and  similar 
opportunities  in  Russia  will  be  pursued. 

For  further  information,  please  contact: 

Gary  T.  Sherkey 

Senior  V.P.,  Finance  & C.F.O. 

Canadian  Fracmaster  Ltd. 

1 700  Fracmaster  Tower 
355  - 4 Avenue  S.W. 

Calgary,  Alberta,  Canada  T2P  0J1 

Telephone:  (403)  262-2222  Telefax:  (403)  266-0505 
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STRATEGIC  ALLIANCES 


BULWARK  PROTECTIVE  APPAREL  INC. 


Bulwark  Protective  Apparel  Inc.  is  a manufacturer 
and  distributor  of  flame-resistant  industrial  work 
wear  on  a global  basis.  The  company's  head 
office  and  primary  manufacturing  facility  is  locat- 
ed in  Edmonton  and  is  one  of  the  company’s 
three  Canadian  sales  offices  with  sales  offices 
also  located  in  Toronto  and  Calgary.  The  compa- 
ny has  a second  manufacturing  facility  at  its  U.S. 
subsidiary  which  is  located  in  Webster,  Texas 
and  has  sales  offices  in  Long  Beach,  Dallas, 
Philadelphia  and  Chicago. 

Incorporated  in  1990,  Bulwark  Protective  Apparel 
employs  approximately  220  workers  in  Canada 
and  another  60  in  the  United  States.  The  company 
is  committed  to  providing  industry  leading  product 
design,  quality  and  performance  through  a pro- 
gram of  continual  improvement  and  quality  assur- 
ance. The  company’s  products  are  manufactured 
to  CSA-Z299.4  and  ISO-9000  quality  standards, 
an  apparel  industry  first  in  North  America. 

Protective  clothing  programs  are  complex  and 
often  demanding  of  both  the  supplier  and  too 
often  the  specifer.  Bulwark  Protective  Apparel 
Inc.  understands  these  challenges  and  tailors 
solutions  which  address  both  the  product  and 
the  program  specific  requirements.  The  compa- 
ny’s unique  and  comprehensive  site  services 
program  delivers  the  appropriate  level  of  service 
aimed  at  satisfying  the  men  and  women  who 
wear  and  depend  on  the  clothing  daily. 

Bulwark  Protective  Apparel  is  a pioneer  in  the 
specialty  protective  apparel  industry,  having 
developed  leading  designs  and  insulating  mate- 
rials that  out  perform  current  industry  standards. 
Only  proven,  most  recent  generation  fabrics  are 


utilized  - Dupont  Nomex  IIIA®,  Westex  Proban®, 
and  Indura®,  Kermel®,  and  Hoechest  Celanese 
PBI  blend;  base  fabrics  which  have  been 
thoroughly  tested  and  proven  for  effective  flash 
fire  protection. 

Bulwark’s  product  line  includes  the  following 
apparel  items  for  both  men  and  women: 

• Bulwark  Inherently  Flame  Resistant  coveralls, 
shirts,  pants  and  insulated  vests 

• Bulwark  Flame  Resistant  Treated  coveralls, 
shirts,  pants  and  insulated  vests 

• Bulwark  Inherently  Flame  Resistant  and  Treated 
bomber  jackets,  insulated  bomber  jackets, 
coveralls,  parkas,  and  bib  overalls. 

Bulwark  Protective  Apparel  serves  a variety  of 
clients  throughout  Canada,  the  United  States, 
Western  Europe,  the  Middle  East  and  Asia.  Key 
customers  include:  Dow  Chemical,  Amoco, 
Pennzoil,  Shell  Canada  and  Petro  Canada. 

Bulwark  Protective  Apparel  is  seeking  strategic 
alliances  or  joint  venture  arrangements  with  busi- 
ness partners  where  it  could  manufacture 
products  under  license  or  act  as  a distributor  of 
flame  resistant/protective  apparel  manufactured 
at  the  company’s  locations. 

For  further  information,  please  contact: 

Tim  Lemessurier 

Director,  Sales  and  Marketing 

Bulwark  Protective  Apparel  Inc. 

9146  Yellowhead  Trail 
Edmonton,  Alberta 
T5B  1G2 

Telephone:  (403)  479-4444 
Telefax:  (403)  474-1110 
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STRATEGIC  ALLIANCE  OPPORTUNITIES 


For  more  information  on  any  strategic  alliance  opportunities,  please  contact 
the  Investment  Matching  Service  of  Alberta 


5402 

RE-USABLE  PLASTIC  BAG 

CLOSURES 

West-Lock  Fasteners  Corp.  was  incorpo- 
rated to  develop,  market  and  manufacture  a 
plastic  tab,  called  Foldtab,  to  replace  exist- 
ing products  used  to  close  plastic  bags.  The 
company’s  founder,  Lou  Koppe,  has  been 
successful  in  producing  and  selling  this  tab 
which  is  made  from  very  readily  available, 
100  percent  recycled  green  beverage  bottle 
flake  material.  Foldtab  is  made  with  a 
crease,  enabling  it  to  fold,  thus  allowing  very 
easy  removal  and  re-application  without 
tearing  the  plastic  bag.  The  tab  can  be 
flexed  50  times  without  breaking  at  room  or 
freezer  temperatures.  Foldtab  is  also  manu- 
factured with  a patented  extrusion-laminated 
paper  surface  to  allow  for  the  recording  of 
information.  Westlock  Fasteners  is  seeking 
an  active  participant  who  is  able  to  play  an 
ownership  role. 


5383 

ENGINEERING,  PROCUREMENT  & 

CONSTRUCTION 

Optima  Engineers  and  Constructors 
Inc.  is  a full  service  company  which  provides 
project  management,  process  design,  engi- 
neering, procurement,  construction  and  man- 
agement to  the  oil  and  gas  and  the  petro- 
chemical industries.  It  is  experienced  in 
many  types  of  projects  from  turnkey  to  plant 
expansion  and  retrofit  projects  in  operating 
and  shutdown  modes,  requiring  tie-ins, 
review  of  as-builts,  etc.  Optima  is  experi- 
enced in  handling  projects  typically  in  the 
$500,000  to  the  $50  million  range.  It  is  seek- 
ing strategic  alliance  partners  in  order  to 
expand  into  larger  projects  and  more  interna- 


tional markets.  Target  markets  include:  South 
America,  Oman,  Europe,  Asia  Pacific  Rim  in 
particular  Singapore,  Taiwan  and  China. 


5393 

ENVIRONMENTAL  & PETROLEUM 

LAB  SERVICES 

AGAT  Laboratories  Ltd.  is  a laboratory 
and  consulting  service  established  in  1982 
that  now  has  225  employees  with  12  branch- 
es across  Canada.  It  is  the  largest  Canadian 
laboratory  in  Western  Canada  with  over 
90,000  square  feet  of  space.  AGAT  offers  a 
complete  range  of  analytioal  services 
required  to  support  efficient  exploration  and 
development  of  petroleum  resources.  AGAT 
comprises  over  18  major  laboratories  with  a 
host  of  complementary  services,  making  it 
the  most  diverse  multi-disciplinary  lab  in 
Canada.  With  its  varied  staff  expertise  and 
state-of-the-art  labs,  AGAT  provides  a level 
of  service  that  sets  the  industry  standard. 
AGAT  is  seeking  joint  venture  partners  for 
laboratory  services,  equipment  sales  and 
maintenance  programs,  agents  and/or 
distributors  to  promote  AGAT’s  services. 


5406 

STRUCTURAL  REPAIR  OF  AIRCRAFT 

Aircraft  Training  and  Technical 
Services  (ATTS)  Ltd.  provides  structural 
repair  and  overhaul  of  light/medium  aircraft, 
as  well  as  basic  training  of  technicians.  ATTS 
also  offers  “quick  air”  tours  — sight  seeing 
flights  that  may  vary  from  one  hour  to  week- 
end trips  to  the  Rocky  Mountains  or  other 
destinations.  This  Edmonton-area  company 
was  founded  in  May  1994  and  now  has  five 
employees.  The  manager  of  operations  has 
over  38  years  of  experience  in  the  aircraft 
industry,  while  the  manager  of  marketing  has 
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37  years  of  experience  in  the  industry.  ATTS 
is  looking  to  form  a strategic  alliance  with  a 
company  or  companies  to  supply  aircraft 
parts  and  also  with  brokers  who  require 
refurbishing  of  aircraft. 


5386 

POULTRY  PROCESSING,  HATCHING 

& MARKETING 

Lilydale  Co-operative  Ltd.  is  a farmer 
owned  cooperative  whose  function  is  to  pro- 
vide poultry  processing,  hatching  and  mar- 
keting services  to  some  1,200  members  in 
Western  Canada.  As  an  integrated  proces- 
sor, Lilydale  serves  a wide  variety  of  poultry 
growers,  hatching  egg  shippers  and  com- 
mercial egg  producers.  It  is  the  third  largest 
poultry  processor  in  Canada,  with  some 
1,400  employees  and  $300  million  in  sales. 
While  its  major  market  area  is  Western 
Canada,  it  sells  some  products  throughout 
Canada,  the  U.S.,  Mexico  and  Japan. 
Lilydale  is  seeking  marketing  assistance  and 
distributors  for  its  products. 


5405 

DATABASE  ENGINEERING  SYSTEMS 

Deltek  Software  Systems  Ltd.  special- 
izes in  database/engineering  systems  and 
office  automation  activities,  including  these 
four  major  areas;  consulting  and  program- 
ming; network  management;  software  sales 
and  support;  and  hardware  sales  and  ser- 
vice. With  its  six  employees,  the  company 
focuses  mainly  on  consulting,  network  man- 
agement and  programming  services.  The 
company  can  be  classified  as  a value-added 
re-seller  as  it  is  an  assembler  and  installer  of 
hardware  and  software  that  solves  clients’ 
problems  and  will  provide  the  necessary 
training.  Deltek  is  also  an  authorized  re-seller 
for  most  of  the  poplar  PC-based  application 
packages.  The  company  is  seeking  partners 
to  joint  venture  on  large  projects. 


5411 

ENGINEERING  CONSULTANTS 

AmtecK  Aeronautical  Limited  provides 
specialized  engineering  and  project  man- 
agement services  in  the  aeronautical  sys- 
tems, science  and  engineering  disciplines 
and  in  the  development  of  electro-mechani- 
cal systems.  Incorporated  in  1991,  the  com- 
pany employs  five  in  addition  to  having  four 
associates.  Amtech  maintains  modern  engi- 
neering facilities  that  include  CAD  and  analy- 
sis capabilities.  Recently,  Amtech  initiated 
action  which  will  lead  to  accreditation  to  ISO 
9001  and  the  company  is  opening  an  engi- 
neering facility  in  Calgary  to  complement  its 
Medicine  Hat  operations.  Ametch  is  seeking 
to  establish  strategic  alliances  with  compa- 
nies who  can  provide  marketing  expertise 
and  contacts  for  technical/engineering  ser- 
vices internationally.  Aeronautical,  aviation  or 
aerospace  experience  would  be  a desirable 
attribute. 


5399 

PHONE  REFURBISHMENT 

& PCB  REPAIR 

Palco  Telecom  Inc.  is  Canada’s  recog- 
nized independent  leader  in  telephone  refur- 
bishment and  printed  circuit  board  (PCB) 
repair.  Palco  supplies  telephone  and  inter- 
connect companies  with  repair  and  overhaul 
of  digital  and  analog  PABX  electronic  and 
electro-mechanical  systems,  plus  PCBs,  pro- 
prietary telephones  and  parts.  Palco’s  WB- 
2000  Plastic  Reflow  System  offers  proprietary 
refurbishing  compatible  with  all  types  of  ABS 
plastic.  This  highly  advanced  process  is 
designed  to  reflow  most  plastic  surfaces. 
Palco  dismantles,  repairs,  replaces  parts, 
cleans  and  tests  every  piece  of  equipment 
prior  to  return  to  customers.  Palco  is  interest- 
ed in  forming  additional  relationships  where  it 
could  serve  as  an  authorized  repair  and  or 
distribution  facility  supporting  Original 
Equipment  Manufacturers. 
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5380 

TOOL  DIE  & MOLD  MAKING 

Stamco  Tool  and  Mfg.  Company  (1979) 
Ltd.  was  founded  in  1949  and  today  is  well 
known  for  its  ability  to  solve  problems  in  various 
fields,  with  respect  to  specialty  tools.  The  com- 
pany employs  30,  generates  revenues  of  about 
$3  million  and  is  quality  certified  to  IS09002 
specifications.  Stamco  is  equipped  with  the  lat- 
est 3D  CAD/CAM  system  to  support  its  cus- 
tomers with  technical  know-how  in  the  design 
requirements  related  to  dies,  tools,  blow  molds, 
plastic  injection  molds,  automation  and  other 
requirements.  This  Edmonton  company  is  inter- 
ested in  strategic  alliances  where  it  would  manu- 
facture custom  products/parts,  plastic  injection 
molds,  rubber  compression  molds  and/or  pro- 
gressive dies  and/or  provide  general  machining. 


5385 

STEEL  FABRICATION 

Western  Steel  Fabricators  Alberta  Ltd. 

was  incorporated  in  1973  and  now  has  15 
employees  and  $2.5  million  in  sales.  The  com- 
pany fabricates  structural  and  steel  forms,  tow- 
ers, cranes  and  other  large  scale  Items  for  the 
oil  and  gas,  telecommunications  and  construc- 
tion industries.  Projects  have  included  the  grand 
staircase  at  the  new  downtown  campus  of  Grant 
MacEwan  Community  College  in  Edmonton. 
Western  Steel  Fabricators  is  looking  for  a com- 
pany that  has  the  German  technology  for 
designing  and  fabricating  rigid  frame  structures. 


5418 

FABRICATION  & MAINTENANCE 
SERVICES 

Melloy  and  Associates  Ltd.  is  an 

Edmonton  company  with  $12.5  million  in  rev- 
enues that  is  involved  in  fabrication  and  main- 
tenance services  for  the  oil  and  gas  and 
petrochemical  industries.  Melloy  and 
Associates  also  works  directly  with  producers 


and  major  engineering  companies  to  supply 
vessels  and  oil  and  gas  skid  modules.  The 
company’s  shop  has  31,000  square  feet  of 
floor  space  and  is  set  up  as  a pre-assembly 
and  fabrication  shop,  with  eight  internal  ten 
ton  overhead  cranes  and  two  ten  ton  external 
overhead  yard  cranes.  The  company  special- 
izes in  vessel  and  pipe  fabrication.  To  facili- 
tate expansion  throughout  North  America  and 
internationally,  the  company  is  seeking 
alliances  with  engineering  and  fabrication 
companies  associated  with  gas/oil,  petro- 
chemical, and  pulp  and  paper  industries. 


5397 

INFORMATION  TECHNOLOGY 

Computer  Sciences  Canada  Inc.  is  a 

company  of  Computer  Sciences  Corporation 
(CSC),  a $3.4  billion  (U.S.)  world-class  infor- 
mation technology  company  employing 
32,000  professionals  worldwide.  CSC 
Canada  has  developed  a centre  of  excel- 
lence in  Calgary  that  is  focused  on  informa- 
tion systems  technology  and  employs  a 
professional  team  of  logistics  support  engi- 
neers, training  instructors,  technical  writers, 
publishers,  editors  and  technical  illustrators. 
The  Calgary  operations  currently  employs 
about  50  people  in  support  of  the  Computing 
Devices  Canada  Iris  Radio  System  contract 
with  the  federal  government.  CSC  Canada  Is 
expanding  its  operations  in  Alberta  and  can 
provide  valuable  service  in  the  creation  and 
management  of  technical  information. 


5046 

EXPERTISE  IN  MICROELECTRONICS 
TECHNOLOGY 

The  Alberta  Microelectronic  Centre 

(AMC)  was  created  in  1982  as  a centre  of 
expertise  in  microelectronic  technology  that 
would  transfer  its  knowledge  and  skills  to 
industry  to  assist  diversification.  Owned  by 
the  University  of  Alberta  and  funded,  in  part. 
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by  the  Alberta  government,  the  Centre  has 
grown  to  become  one  of  Canada’s  leading 
microelectronic  research  and  development 
facilities.  AMC  offers  design  engineering  and 
microfabrications  services,  including  an 
8,000  square  foot,  state-of-the-art  microfabri- 
cation lab.  The  Centre  recognizes  the  need 
to  develop  strategic  relationships  to  share 
costs  and  expand  access  to  the  growing 
technologies  being  developed.  AMC  is  inter- 
ested in  pursuing  technology  transfers  and 
microelectronic  marketing  alliances. 


5412 

TRANSPORTATION  • AIRCRAFT 

PAINTING  a MAINTENANCE 

Aero  Paint  Canada  Inc.  is  a service  busi- 
ness which  specializes  in  the  painting  of  rotary 
and  fixed  wing  aircraft.  From  its  facilities  at  the 
Cooking  Lake  Airport,  east  of  Edmonton,  the 
company  provides  a broad  range  of  services 
relating  to  aircraft  maintenance  and  refurbish- 
ing. The  company  offers  a complete  sheet 
metal  facility,  interior  refurbishing,  windows 
and  other  related  aircraft  parts,  avgas,  a pilot’s 
lounge  and  a courtesy  vehicle.  Aero  Paint 
Canada  is  seeking  a strategic  partner  involved 
in  the  manufacturing  of  aircraft  parts  that 
require  painting.  Prospective  partners  should 
be  in  a position  to  offer  products  or  services 
that  will  complement  the  company’s  marketing 
and  sales  efforts. 


5430 

ELECTRONIC  NETWORK  FOR 
CONSTRUCTION  & DEMOLITION 
MATERIALS 

EnviroNet  is  a start  up  electronic  flexible 
business  network  that  will  be  hosted  though 
Internet  for  sourcing  and  marketing  recy- 
clable and  re-usable  construction  and  demo- 
lition materials.  It  will  also  provide  a service 
of  pre-demolition  auditing  to  determine  the 
net  worth  of  buildings  and  structures.  With 


EnviroNet,  a client  with  a modem  and  com- 
puter will  be  able  to  peruse  and  electronic 
catalogue  of  materials  available  as  well  as 
commodities  need  on  construction  and 
development  projects.  EnviroNet  welcomes 
inquiries  on  strategic  alliance,  joint  venture 
and/or  network  expansion. 


5099 

DOCUMENT  EXCHANGE 

& VIEWING 

Since  1978,  FTP  Keyword,  has  been  help- 
ing major  corporations  in  North  America 
overcome  barriers  to  information  exchange 
by  solving  the  problems  associated  with 
incompatible  document  formats.  KEYpak, 
FTP  Keyword’s  enterprise-wide,  electronic 
mail-enable  document  interchange  solution 
allows  users  of  documents  processing  appli- 
cations to  exchange  information  without 
losing  the  functionality  or  fidelity  of  the 
document.  FTP  Keyword  provides  the  high- 
est level  of  universal  document  interchange 
available  today  to  its  own  North  American 
marketing  network.  FTP  Keyword  is  seeking 
marketing  alliances  to  increase  its  efforts  in 
Western  Europe  and  Asia.  In  return  for 
marketing  its  products  to  large  corporations 
in  foreign  markets,  FTP  Keyword  may  offer  a 
foreign  company  access  to  its  own  North 
American  network. 


5063 

ENVIRONMENTAL  & OIL 
ENGINEERING  SERVICES 

UMATAC  Industrial  Processes  is  a divi- 
sion of  UMA  Engineering  Ltd.  UMATAC 
developed  the  Alberta  Taciuk  Process  (ATP) 
technology  which  is  a patented  thermal 
desorption  system  for  separating  and 
extracting  water  and  organics  from  host 
solids.  The  ATP  has  been  used  commercially 
in  the  U.S.  since  1990.  A 10  tph  capacity 
plant  successfully  completed  the  PCB  clean 
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up  of  four  Superfund  sites  for  the  EPA. 
UMATAC  is  seeking  organizations  to  become 
new  licensees  and  users  of  the  ATP  technol- 
ogy and  equipment,  particularly  for  uses  in 
wastes  remediation. 


5062 

ENERGY  PROCESSING  INDUSTRY 

Propak  Systems  Ltd.  operates  one  of  the 

largest  engineering  and  manufacturing  facil- 
ities in  Canada.  Its  services  include  engi- 
neering and  design,  modular  plant  designs, 
and  custom  equipment  fabrication.  Products 
range  from  wellhead  production  equipment 
through  packages  skid-mounted  production 
modules  to  large  turnkey  processing  facili- 
ties. Propak  is  seeking  a joint  venture, 
marketing  agreement,  or  technology  transfer 
as  a means  to  further  expand  its  sales  to 
foreign  markets. 


5414 

INSTANT-WIN  PULL  TICKETS 

A.P.T.  Industries  Ltd.  prints  and  manufac- 
tures instant  win  pull  tickets  products  for 
various  jurisdictions  in  Canada  and  the 
Western  United  States.  A.P.T.  has  a plant  in 
both  Edmonton  and  Saskatoon;  it  employs  21 
people  and  generates  sales  of  $2  million.  The 
growth  in  the  gaming  industry  worldwide  has 
created  opportunities  to  diversify  into  other 
product  lines,  which  A.P.T.  is  currently  pursu- 
ing. The  company  is  seeking  a strategic 
alliance  or  joint  venture  to  develop  these 
products  and  markets. 


5012 

PRECISION  PLASTICS 
& METAL  COMPONENTS 

Amptech  Corporation  is  an  integrated 
manufacturer  of  precision  injection  molded 
plastic  and  die  cast  metal  components. 
Amptech  specializes  in  the  design,  engineer- 
ing and  production  of  high  value,  high  perfor- 


mance parts,  primarily  for  customers  in  the 
defense,  telecommunications  and  agricultur- 
al industries.  The  company  is  looking  for 
strategic  alliance  partners  who  are  interested 
in  purchasing,  marketing  and/or  joint  venture 
manufacturing  of  molded  magnesium  com- 
ponents. These  would  be  molded  using  a 
new,  injection-like,  metal  forming  process. 


5396 

DISTRIBUTION  OF  INDUSTRIAL 

MAINTENANCE  SUPPLIES 

Century  Sales  and  Service  Ltd.  distributes 
over  52,000  inventory  items  to  industrial  users 
in  Alberta  (10  locations)  and  Saskatchewan  (2 
locations).  All  branches  are  serviced  from  a 
100,000  square  foot  central  warehouse  in 
Edmonton:  the  computerized,  on-line  stock 
replenishment  system  ensures  that  all  of  its 
branches  have  the  goods  required  by  their 
customers.  The  company  generates  over  $50 
million  annually  in  sales  and  employs  200  peo- 
ple. In  1988,  Century  Sales  responded  to  the 
increasing  demand  for  safety  related  products 
by  developing  a Safety  Division.  The  company 
is  seeking  sales  opportunities,  either  through 
dealers  or  users  overseas.  As  a distributor  for 
over  350  manufacturers.  Century  Sales  can 
provide  access  to  a broad  range  of  industrial 
maintenance  products. 


5390 

SUNROOM  MANUFACTURER 

Sun  King  Ltd.  manufactures  sunrooms/ 
solariums,  hobby  greenhouses  and  comfort 
shade  screens.  Products  are  produced  for 
the  budget  conscious  and  designed  for 
quick  and  easy  assembly.  Sun  King’s  sun- 
rooms  are  unique  in  that  they  are  made  of 
hemlock/fir  framing  and  acrylic  windows 
panels  which  are  sealed  with  an  innovative 
gasketing  system  and  have  a ten  year 
warranty.  These  durable,  lightweight  units 
reduce  shipping  and  foundation  costs  and 
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are  easily  adapted  to  a variety  of  installa- 
tions, such  as  an  uneven  deck.  Sun  King  is 
looking  to  joint  venture  with  construction/real 
estate  companies  to  add  sunrooms  to  their 
building(s). 


5407 

PHARMACEUTICAL  RaD 

SynPhar  Laboratories  Inc.  is  the  first-ever 
Canadian-Japanese  pharmaceutical  venture, 
the  first  pharmaceutical  research  and  devel- 
opment (R&D)  firm  in  Western  Canada  and 
the  first  overseas  research  company  associ- 
ated with  Taiho  Pharmaceutical  Ltd.  of 
Japan.  SynPhar  was  co-founded  by  Dr. 
Ronald  Micetich,  a medicinal  chemist  at  the 
University  of  Alberta.  SynPhar’s  mission  is  to 
design,  synthesize  and  test  novel  pharma- 
ceutical compounds  that  show  potential  as 
antibiotic,  anti-viral,  anti-fungal  and  anti- 
cancer agents.  The  company  will  also  coordi- 
nate the  development  of  promising 
compounds  identified  by  researchers  at 
SynPhar  and  Taiho.  SynPhar  is  interested 
in  establishing  joint  ventures,  technology 
transfers  and  marketing  agreements  with 
companies  and/or  organizations  for  the 
creation  of  new  drugs. 


5388 

COMMERCIAL  AWNINGS 
& SIGNAGE 

Visions  2000/Capital  Awnings  Ltd.,  an 

Edmonton  company  with  five  employees, 
produces  very  competitively  priced  signage 
products  throughout  the  local  market.  Its 
products  are  unmatched  in  quality,  durability 
and  appearance.  The  company’s  specialty  is 
commercial  awnings  which  have  several 
advantages,  such  as  low  maintenance  costs 
and  very  high  quality.  Moreover,  the  usual 
problem  of  rust  is  eliminated  with  Visions’ 
awnings  and  interior  cleaning  is  not  an  issue 
as  the  awning  fits  snugly  onto  the  main 


frame,  eliminating  any  problem  with  road 
dirt.  Visions  2000  is  seeking  to  establish  a 
marketing  arrangement  or  enter  into  a tech- 
nology transfer. 


5404 

SCADA  SYSTEMS 

For  more  than  18  years,  Willowgien 
Systems  Inc.  of  Edmonton  has  specialized 
in  the  application  of  Supervisory  Control  and 
Data  Acquisition  (SCADA)  systems  to  indus- 
try. Willowgien  can  supply  complete  turnkey 
SCADA  systems  including  Master  Stations, 
Remote  Terminal  Units  (RTUs),  Front  End 
Processors  (FEPs),  custom  software  and 
project  management.  Willowgien’s  advanced 
SCADACOM  Master  Station  package  has 
been  developed  around  the  full  range  of  Sun 
Microsystem  products.  Willowgien  is  seeking 
joint  venture  partners  in  the  Middle  East, 
India  and  China. 


5403 

ELECTRONICS  - SYSTEMS 
INTEGRATION  & SOFTWARE 
DEVELOPMENT 

Computing  Devices  Canada  (CDC)  Ltd. 

is  Canada’s  premier  defence  electronics 
company,  developing  and  manufacturing  a 
broad  range  of  products,  subsystems  and 
systems  for  customers  around  the  world.  Its 
technologies  include  vehicle  electronics, 
integrated  voice  and  data  communications, 
flat  panel  display  and  surveillance  systems 
for  land,  sea  and  air.  With  over  1,200  employ- 
ees and  $310  million  in  sales,  CDC  is 
aggressively  pursuing  new  and  upgrade 
defence  and  commercial  electronics 
business  worldwide.  The  company  may  be 
interested  in  forming  a strategic  alliance  with 
a company  that  has  the  products  and/or 
technology  to  support  systems  integration  of 
military/commercial  telecommunications  or 
related  projects. 
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5387 

CONSULTING  ENGINEERING 

Tartan  Engineering  is  a fully  integrated, 
multi-discipline  consulting  engineering  firm. 
It  provides  project  management,  engineer- 
ing, design,  drafting,  permitting,  procure- 
ment, construction  management,  and 
inspection  services  to  clients.  Tartan  was 
incorporated  in  1977,  has  81  employees 
and  has  annual  sales  of  $7  million.  The 
company  specializes  in  oil  and  gas  pro- 
jects. Other  projects  have  included  coal 
handling  and  processing  facilities,  conveyor 
systems,  hazardous  waste  facilities,  founda- 
tions for  heavy  rotating  equipment,  power 
generating  units  for  remote  installations, 
ammonium  nitrate  prilling  plants  and 
ground-water  systems.  Tartan  Engineering 
would  like  to  form  a strategic  alliance  with 
another  company  or  companies  which 
would  facilitate  or  enhance  its  business  in 
foreign  jurisdictions. 


5374 

METAL  BUILDING  DESIGN, 
MANUFACTURING 
& CONSTRUCTION 

Brytex  Building  Systems  Inc.  designs, 
manufactures  and  erects  metal  buildings, 
including  self-supporting,  rigid  frame  and 
pre-engineered  type  buildings.  The  company 
has  a solid  record  of  achievement,  dating 
from  1963.  The  company  is  now  enrolled  in  a 
program  that  will  lead  it  to  ISO  9000  certifica- 
tion. Brytex’s  line  includes  portable  skid 
mounted  buildings,  with  options  such  as 
removable  walls  and  roofs.  Brytex  is  a very 
flexible  company  with  capabilities  to  provide 
a range  of  portable  custom  structures  in  a 
variety  of  materials  and  finishes.  The  compa- 
ny has  60  employees  and  sales  of  $10 
million.  Brytex  is  interested  in  a joint  venture 
arrangement  to  supply  metal  buildings  in  any 
location  around  the  world. 


5123 

CONSULTING  ENGINEERING 

Stanley  Technology  Group  Inc.  is 

comprised  of  various  engineering,  techno- 
logical and  scientific  operating  compa- 
nies. In  1994,  Stanley  went  public  by 
listing  on  the  TSE.  In  1994,  it  generated 
almost  $90  million  in  revenues  and 
employs  almost  1,000  people.  Stanley’s 
services  are:  environmental  processes  and 
infrastructure;  municipal  works;  transporta- 
tion systems;  building  and  plants;  project 
management;  and  global  services  through 
its  offices  around  the  world.  Stanley  is 
seeking  various  forms  of  strategic  partner- 
ships with  international  consultants  pursu- 
ing Canadian  and  overseas  projects.  It  is 
also  interested  in  technology  transfer 
arrangements. 


5229 

SYSTEMS  MANAGEMENT 

SOFTWARE  SERVICES 

ISM  Alberta  is  part  of  the  national  ISM 
organization,  Canada’s  largest  information 
systems  management  outsourcing  compa- 
ny. With  415  employees  and  revenues  of 
$90  million,  ISM  Alberta  offers  a full 
range  of  information  technology  services, 
including  network  management,  systems 
operations,  systems  integration,  and  func- 
tional outsourcing.  ISM  Alberta  has  devel- 
oped a new  set  of  systems  management 
software  service,  called  Symphonies, 
which  is  the  first  integrated  service  for 
today’s  distributed  computing  environment. 
The  company  is  looking  to  form  strategic 
partnerships  in  foreign  markets,  with  either 
base  customers  or  corporations  that  could 
effectively  market,  operate  and  support 
Symphonies.  As  well,  ISM  Alberta  is  look- 
ing for  looal  partners  with  complementary 
products  and  services. 
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ALBERTA  INVESTMENT  OPPORTUNITIES 


Agri-Business 


866 


This  successful,  short-line  farm  implement 
distributor,  is  located  in  Wetaskiwin, 
approximately  35  miles  south  of 
Edmonton.  Incorporated  in  1953,  the 
company  has  developed  a new  vertical 
Cutter/Mixer/Feeder  (CMF)  for  cattle, 
which  combines  the  operation  of  three  dif- 
ferent farm  implements  into  one.  This 
machine  cuts  baled  hay  and  mixes  it  with 
silage,  grain  or  concentrates  and  func- 
tions as  a feeder  wagon  for  efficient  deliv- 
ery of  Total  Mixed  Rations  (TMR’s).  The 
company  has  more  than  40  years  of 
experience  in  the  introduction  of  new  farm 
implement  equipment  and  has  achieved 
export  sales  in  Argentina,  Japan, 
Dominican  Republic  and  Nicaragua.  The 
company  requires  $2  million  in  equity 
investment.  A minimum  of  $500,000  per 
investor  is  being  sought. 


Located  one  mile  south  of  Edmonton,  this 
family  farm  processes,  packages  and  dis- 
tributes about  $7  million  worth  of  eggs 
yearly.  With  the  current  staff  of  15  and  the 
same  equipment,  the  company  expects  to 
raise  its  sales  to  over  $12  million.  The  com- 
pany has  two  subsidiaries  and  interest  in 
two  other  poultry  operations.  One  of  the 
subsidiaries  is  based  in  the  Northwest 
Territories  and  has  an  integrated  facility  to 
house  70,000  layers  and  facilities  for 
turkeys,  boilers  and  replacement  pullets.  In 
addition,  the  company  has  a self-sustain- 
ing research  company  involved  in  high 
value  extraction  from  egg  products  and 


the  world’s  leading  laser  technology  for 
egg  grading.  The  company  is  seeking  $1 
million  in  equity  from  participating  investors 
for  capital  expansion.  Minimum  invest- 
ments of  $250,000  will  be  considered. 


This  company,  located  east  of  Calgary, 
specializes  in  the  growing  of  year-round 
crops  for  salads,  flavours  and  medicines. 
Established  in  1981,  the  company  has 
successfully  demonstrated  its  capability 
to  grow  twelve  crops  per  year  in  newly 
designed,  all-season  greenhouses  in  an 
operation  unique  in  Canada.  The  compa- 
ny’s superior  technology,  based  on  a 
growing  method  known  as  Nutrient  Film 
Technique,  produces  quality  salad  cash 
crops  which  compete  favourably  with  pro- 
duce grown  by  traditional  agricultural 
methods  in  terms  of  price,  quality  and 
consistency.  The  company  is  seeking 
$1.2  million  and  is  looking  for  investment 
in  either  the  parent  company  or  in  a 
turnkey  factory  package  for  year-round, 
soilless  produce  growth. 


1429^ 

Micro-Brewery 

■■ 

This  micro-brewery,  located  in  Grande 
Prairie,  was  incorporated  in  1994  and  its 
goal  is  to  serve  the  Northern  half  of 
Alberta  with  fine  quality  ales.  The  brewery 
will  begin  producing  three  ales  initially:  a 
cream  ale,  a traditional  brown  ale  and  a 
mild  brown  ale.  Based  on  estimates  of  an 
initial  target  market  of  approximately 
218,000  person,  the  company  expects  to 
sell  577,000  liters  of  ale  per  year.  Its  esti- 
mated gross  revenue  for  the  first  year  is 
approximately  $3.4  million.  Investment  of 
$2,353,000  is  being  sought  to  purchase 
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the  facilities,  equipment  and  for  working 
capital.  Both  partioipating  and  non-partici- 
pating investors  are  sought  with  minimum 
investment  of  $100,000. 


Premium  Beer  Brewery 


This  Canmore  company,  established  in 
1993,  has  successfully  completed  a pri- 
vate/publio  offering  which  raised  $1.6 
million  to  establish  a cottage  brewery 
100  km  west  of  Calgary.  It  produces  pre- 
mium beers  for  tourism  and  general  oon- 
sumers  in  the  Bow  Valley  region;  initially 
only  one  brand  is  being  brewed. 
Additional  equity  of  $500,000  is  being 
sought  for  product  development  and 
expansion  of  operations. 


This  Edmonton  based  company  is  a 
mushroom,  wild  vegetables,  rise  and 
berries  harvesting,  prooessing  and  distri- 
bution operation  primarily  serving  the 
gourmet  food  market.  It  employs  6 full 
time  and  12  part  time  and  has  annual 
sales  of  between  $800,000  and  $1  million. 
The  company  has  developed,  for  over  ten 
years,  the  produetion  system  and  product 
variety  to  make  it  one  of  the  world’s 
largest  suppliers.  The  products  are  col- 
lected from  the  wild  in  loeations  aoross 
Canada  and  the  company  operates  faoili- 
ties  in  Edmonton,  Vanoouver  and  Terraoe, 
British  Columbia.  The  eompany  is  seeking 
equity  funding  in  the  amount  of  $1.2  mil- 
lion to  buy  out  a silent  partner  and  to  bet- 
ter oapitalize  the  company. 


CM 

CM 

Specialty  Produce 

■■ 

(Hydroponic  Greenhouse) 

This  Edmonton  company  is  a grower, 
marketer  and  distributor  of  a wide  range 
of  fresh  produce  to  restaurants  and  retail- 


ers in  the  Edmonton  area  on  a year-round 
basis.  The  company  is  presently  negotiat- 
ing with  a large  publicly  operated,  coal 
fired,  power  producer.  The  company 
plans  to  construot  and  operate  a full  scale 
commercial,  all-season,  fresh  vegetable/ 
hortioultural  greenhouse.  The  owners 
have  invested  in  exoess  of  $1.5  million  in 
this  project.  Initially  $250,000  is  sought  in 
equity  to  complete  the  development  of  the 
site  speoifie  engineering/production  plan 
and  to  facilitate  plans  to  raise  funds 
through  a share  offering.  The  total  finan- 
cial requirements  of  the  projeot  are  esti- 
mated at  approximately  $9.5  million, 
including  $4.9  million  to  be  raised  through 
the  private  share  offering. 


1180 1 

Agricultural  Equipment 

■i 

This  spin-off  of  an  established  company, 
located  30  miles  north  of  Edmonton,  was 
formed  in  1993.  It  will  manufacture  a 
unique  and  proprietary  maohine. 
Developed  as  a required  component  for  a 
farm  storage  and  fermentation  system, 
the  machine  that  fills  large  tubed  plastic 
bags  with  forage  and  grain.  The  system 
oreates  a near  oxygen-free  environment 
that  leads  to  higher  quality  feed  with  mini- 
mal product  loss.  The  principals  have 
invested  $150,000  into  the  company.  A 
further  $300,000  equity  is  required  to 
meet  production  and  marketing  goals. 


Incorporated  in  1992,  this  company  was 
formed  to  establish  an  ethanol  production 
operation.  Located  approximately  200  km 
east  of  Edmonton,  the  company  has  built 
a small  working  production  facility  and  is 
in  the  process  of  building  a full  soale 
plant.  Management  has  oonducted  nego- 
tiations with  several  prospeotive  cus- 
tomers and  suppliers  and  has  agree- 
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ments  pending  or  already  in  place  with 
some  companies.  The  company’s  prod- 
uct, anhydrous  denatured  ethanol,  is 
produced  from  grains,  for  use  as  a fuel 
supplement  In  automobiles.  When  added 
to  gasoline,  it  induces  a more  rapid  oxida- 
tion for  a more  efficient  and  cleaner  com- 
bustion, resulting  in  a higher  octane  rat- 
ing. The  company  is  seeking  $1.2  million 
to  complete  construction  of  the  plant  and 
to  cover  other  capital  and  labour  costs. 


942 1 

Bovine  Fertility  Measurement 

■■ 

Incorporated  in  1975,  this  Edmonton  com- 
pany has  acquired  the  manufacturing  and 
marketing  rights  to  a new  development  in 
bovine  fertility  measurement.  Invented 
and  developed  by  an  Agriculture  Canada 
scientist,  the  effectiveness  of  the  compa- 
ny’s product  is  well  documented.  The 
Society  of  Theriogenologists  has  scientifi- 
cally established  the  relationship  between 
scrotal  size  and  fertility.  The  company’s 
scrotal  tape  accurately  measures  scrotal 
circumference  of  all  male  bovid  (cattle) 
animals  used  for  breeding  purposes.  An 
equity  investment  of  $100,000  is  sought 
by  the  company  to  market  the  product 
and  to  provide  working  capital. 


This  Edmonton  based  company  has  been 
formed  to  produce  ostriches  and  to  profit 
from  the  growing  need  for  a large  farm 
diversification  program  that  is  both  prof- 
itable and  economical.  The  company  is 
breeding  ostriches  to  lay  eggs  which  will 
be  raised  for  products.  It  has  a fully  oper- 
ational farm  with  breeder,  incubation  and 
hatching,  and  chick  rearing  facilities.  The 
market  for  ostrich  products  contributed  to 
an  importation  of  over  1,100  ostriches  in 
1994  due  to  the  lack  of  supply  in  Canada. 
The  area  of  biggest  growth  potential  is  in 


the  area  of  low  fat  “red  meat”.  The  com- 
pany is  seeking  $200,000  in  equity  financ- 
ing to  expand  its  operations.  An  equity 
position  of  up  to  50  percent  is  being 
offered  to  non-participating  investors. 


This  Edmonton  company  was  formed  to 
develop  and  enhance  the  market  for 
Indian  cuisine  in  the  form  of  frozen,  ready 
to  eat,  canned  and  vacuum  packed 
meals.  Incorporated  In  1994,  the  compa- 
ny Is  a food  manufacturer  and  distributor 
which  is  looking  to  expand  its  market  by 
focusing  on  the  introduction  of  two  addi- 
tional frozen  food  products,  initially  In  the 
Edmonton  area.  The  company  also  seeks 
to  facilitate  the  replacement  of  many  of 
the  imported  products  presently  avail- 
able. Equity  funding  of  $500,000  is  sought 
to  establish  a larger-scale  food  process- 
ing operation,  purchase  the  necessary 
equipment  and  implement  its  strategic 
marketing  plan. 


This  Red  Deer  company  is  seeking  to 
establish  a goat  milk  processing  plant  to 
process  fluid  milk  collected  by  a local 
caprine  (goat  milk)  cooperative.  The  com- 
pany plans  to  begin  its  initial  operations 
with  the  pasteurizing,  packaging  and 
shipping  of  fluid  goat  milk.  The  company 
will  receive  milk  from  a local  caprine  farm- 
ers cooperative  and  pasteurize,  carton 
and  wholesale  this  product  to  distributors 
and  brokers.  As  markets  grow  for  its 
products,  the  company  plans  to  produce 
cultured  products  (yogurt,  cottage 
cheese  etc.),  various  cheeses  as  well  as 
frozen  products.  The  company  is  seeking 
$120,000  in  equity  to  purchase  equip- 
ment and  complete  leasehold  improve- 
ments to  its  current  building. 
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Communications/ 

Telecommunications 


million  to  commercialize  its  proprietary 
technology.  Both  participating  and  non- 
participating investors  are  sought. 


This  Calgary  based  company,  incorpo- 
rated in  1992,  was  founded  to  commer- 
cialize a patented  technology  in  the 
emerging  wireless  local  area  network 
(LAN)  market.  Its  mandate  has  since 
grown  to  encompass  all  wireless  data 
communications  that  do  not  require  reg- 
ulatory licenses.  The  company  has  three 
target  markets:  the  wireless  LAN  market 
which  is  projected  to  grow  to  $490  mil- 
lion in  1998;  the  low  data  rate  wireless 
data  collection  market  which  is  expected 
to  grow  to  $2.25  billion  in  1997;  and  the 
wireless  loop  market  which  is  expected 
to  grow  to  $128.4  million  in  1997.  Based 
on  conservative  estimates,  the  company 
projects  revenues  of  $7.4  million  for 
fiscal  1996,  reaching  $31.8  million  in 
1997.  Financing  of  up  to  $1.2  million  is 
being  sought.  Funds  will  be  used  to  final- 
ize the  product  development,  pass  beta 
tests,  develop  the  dealer  network  and 
act  as  a cash  reserve. 


1409| 

Motorist  Aid  System 

This  Calgary  area  company  is  committed 
solely  to  the  design,  manufacture  and 
marketing  of  a motorist  aid  system.  The 
solar  powered  roadside  cellular  boxes 
are  situated  at  various  highway  loca- 
tions. Motorists  can  use  the  boxes  to 
receive  assistance  or,  in  case  of  life 
threatening  situations,  be  connected  to 
the  police,  fire  department  or  a medical 
facility.  In  January  1993,  an  eight  month 
pilot  project  was  established  on 
Flighways  16  and  16X  outside  of 
Edmonton  from  which  385  calls  were 
logged.  The  company  is  seeking  $10 
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Incorporated  in  1987,  this  Edmonton 
based  company’s  purpose  is  to  establish 
a “pay  for  use”,  worldwide  network  of  ter- 
restrial based  master  and  mini-master 
stations  that  will  provide  global  command, 
control  and  communications  (C3)  ser- 
vices for  tracking,  navigation,  messaging 
and  precise  positioning  for  companies 
involved  in  various  means  of  transporta- 
tion and  for  engineering  and  surveying 
companies.  The  company’s  system  is 
currently  being  used  by  Canadian  gov- 
ernment authorities  and  a regional  service 
for  Western  Canada  is  being  prepared. 
Investment  of  $8  million  is  being  sought  to 
implement  this  initial  region  and  to 
expand  the  company’s  existing  services. 


Communications  System 


This  Calgary  based  company  was  first 
established  in  1988  and  serves  the  grow- 
ing navigation  and  route-related  informa- 
tion market.  It  employs  18  people  and  has 
annual  sales  of  over  $2  million.  It  is  a geo- 
matics  engineering  company  specializing 
in  assessing  and  developing  Global 
Position  System  (GPS)  based  mobile 
information  and  navigation  systems. 
Business  activities  in  the  navigation  relat- 
ed areas  consist  of  two  main  thrusts:  con- 
tract research  and  development  and 
manufacturing.  It  is  currently  developing 
products  in  four  niche  markets.  Minimum 
equity  investment  of  $2  million  is  required 
for  the  company  to  further  develop  its 
products  and  to  achieve  market  penetra- 
tion. The  company  seeks  both  active  and 
passive  investors  with  minimum  invest- 
ment of  $100,000. 
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Video  & Interactive 
Productions 


seeing  active  participation  are  welcome. 
A 30  percent  return  on  investment  is 
being  offered. 


This  Edmonton-based,  full  service  pro- 
duction company  has  extensive  experi- 
ence in  many  levels  of  production 
including  television  documentaries, 
drama  series,  variety  series,  corporate 
and  educational  videos,  and  interactive 
and  multi-media  using  CD-ROM  and 
laser  disk  technology.  The  company 
owns  two  key  properties.  The  first  is  a 
CD-ROM,  multi-media  training  package 
aimed  at  introducing  the  “work  team” 
concept  to  the  public  sector  and  pri- 
vate corporations.  The  second  is  a one 
hour  documentary  on  the  life  story  of 
General  Choi  Hong  Hi,  the  man  who 
developed  the  martial  art  of  Taekwon- 
Do.  Equity  investment  of  $636,000  is 
being  sought  to  take  advantage  of  new 
opportunities  in  the  industry  and  to 
upgrade  facilities  with  an  expanded 
digital  multi-media  capability. 


Motion  picture/ 
Television  Production 


Incorporated  in  1986,  this  Edmonton 
area  company  was  formed  for  the 
purpose  of  producing  motion  pictures, 
television  series,  feature  films  and  docu- 
mentaries. The  company  is  proposing  to 
produce  a series  of  five  television 
episodes,  each  55  minutes  in  length  that 
will  focus  on  delivering  television  enter- 
tainment suitable  for  family  audiences. 
The  company  is  seeking  equity  capital  of 
$900,000  to  ensure  completion  of  the 
series  with  minimum  investment  of 
$100,000  being  acceptable.  Eunds  will 
be  allocated  to  all  aspects  of  a high 
quality  production  including  pre  and 
post  production,  marketing  and  distribu- 
tion. Experienced  business  immigrants 
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This  Edmonton  based  company  was 
founded  in  1995  to  produce  an  alternative 
to  the  telephone  advertising  directory 
offered  by  the  local  telephone  company. 
In  addition  to  supplying  the  core  products 
of  a traditional  telephone  directory,  the 
company  will  offer  new  products.  Of  para- 
mount importance  is  the  company’s 
objective  of  transferring  the  product  to  an 
electronic  media.  Projected  revenue  for 
the  company  in  its  first  year  is  approxi- 
mately $10  million.  Equity  investment  of 
$400,000  is  sought  for  working  capital. 
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Publishing  of  a 
Teiephone  Directory 


This  Calgary  company,  incorporated  in 
1994,  represents  a unique  opportunity  to 
enter  a special  segment  of  high-tech 
communications  targeted  at  primarily  the 
areas  of  tourism  locations,  special  attrac- 
tions, sporting  and  entertainment  events. 
The  company  has  established  the  techni- 
cal support  and  equipment,  state-of-the- 
art  programming  production  and  adminis- 
trative departments  to  offer  a communica- 
tions system  second  to  none  in  adaptabil- 
ity and  infrastructure.  The  company 
provides  “walking  tours”  and  low  powered 
transmissions  for  special  events  such  as 
outdoor  festivals  and  sporting  events.  The 
transmitters  radiate  a pre-recorded  tour 
within  the  confines  of  the  building  or  event 
for  the  spectators  and  tourists.  The 
company  seeks  $100,000  to  expand 
its  in-house  facilities  and  technical 
provisions. 
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Computer  Related 


jOOTj 

Petroleum  Software  Developer 


This  Calgary  based  company  was  incor- 
porated in  1986  and  has  annual  revenues 
of  between  $1  million  to  $2  million  annual- 
ly. It  is  a petroleum  data  management 
company  which  consults  to  petroleum 
industry  clients  worldwide  and  develops 
and  markets  proprietary  integrated  data 
management  software  for  such  uses  as 
lease  and  land  management,  exploration 
data,  production  data,  and  technical  and 
financial  database  integration.  The  com- 
pany is  seeking  $2  million  to  aggressively 
expand.  Monies  will  be  for  working  capi- 
tal, marketing  activities,  research  and 
development  and  for  merger  and  acquisi- 
tion research.  Preference  will  be  given 
to  an  investor  who  has  complementary 
products,  a similar  mission  or  sales  orga- 
nization that  could  easily  sell  and  support 
the  company’s  product  line. 


1367 

Data  Connectivity 

■I 

Software  Developer 

This  Edmonton  based,  privately  held 
computer  software  company  is  dedicated 
to  servicing  information  systems  of  large 
international  organizations.  Incorporated 
in  1990,  the  company  employs  nine  and 
its  estimated  revenues  for  1994  are 
$300,000.  The  technical  base  of  the  com- 
pany is  its  “connectivity”  expertise  from 
which  it  has  developed  its  first  major 
product  to  facilitate  the  transmission  and 
efficient  use  of  data  in  a multiplatform 
computer  environment.  The  company  has 
been  recently  reorganized  into  a market- 
ing-driven organization  and  is  seeking  up 
to  $1  million  to  mount  a concerted  market- 
ing effort  and  to  complete  enhancements 
to  the  company’s  product  line. 


This  Medicine  Hat  based  company  has 
developed  point  of  sale/wholesale  order 
processing,  merchandise  management, 
and  management  information  software 
for  retailers  (chains  and  independents) 
and  wholesalers.  Its  software  has  been 
purchased  by  a major  pharmacy/drug- 
store chain  and  is  in  the  process  of 
being  implemented  into  700  stores 
nation  wide.  Its  new  software  program, 
which  will  be  completed  by  fall  1996,  will 
be  able  to  run  with  all  popular  operating 
systems  and  will  be  scaleable  from  a 
single  desktop  PC  to  a client-server  dis- 
tributed system  utilizing  nearly  any  mix 
of  hardware  and  software  configuration. 
The  company  is  seeking  $1  million  to 
hire  research  and  development  and 
marketing  staff  and  cover  initial  market- 
ing costs.  Funds  will  also  be  used  for 
capital  expenditures. 


1357| 

Software  Development 

■I 

This  Calgary  based  company  was 
formed  in  1992  after  its  president  iden- 
tified the  opportunity  to  provide 
complete  management  information  sys- 
tems and  comprehensive  accounting 
services  to  junior  members  of  the  oil 
and  gas  industry.  The  company  is 
developing  an  industrial  strength 
accounting  system  software  based 
upon  Oracle  Corporation’s  relational 
database.  The  software  along  with  a 
computer,  printer  and  peripherals,  in 
addition  to  the  installation  and  configu- 
ration, will  be  sold  as  a package. 
This  firm  is  seeking  $1  million  in  equity 
investment,  from  both  participating  and 
non-participating  investors,  which 
will  be  used  to  finance  the  development 
and  marketing  of  its  accounting 
software. 
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Computer  Software-Real  ‘ 

■ 

1406 

Microcomputer  Support 

■■ 

Estate  Document  Management 

■■1111 

Incorporated  in  1992,  this  Calgary  com- 
pany is  in  the  business  of  providing  law 
firms  with  technological  solutions.  The 
company  has  developed  a unique  prod- 
uct for  the  real  estate  industry.  The  com- 
pany has  developed  an  innovative, 
computer  software  program  intended  to 
make  the  entire  real  estate  transaction 
process  much  easier  for  all  parties 
involved.  The  system  developed  by  the 
company  is  simple,  easy-to-learn  and 
has  demonstrated  its  capabilities  during 
extensive  product  testing.  The  compa- 
ny’s document  management  system  is 
aimed  at  real  estate  markets  in  North 
America.  The  company  is  seeking  equity 
capital  of  $25  million  to  expand  its  efforts 
in  the  areas  of  marketing,  sales  and 
technical  support. 
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This  Edmonton  based,  computer  support 
company  was  established  18  years  ago.  It 
has  a branch  office  in  Calgary,  employs 
13  and  has  annual  sales  of  $1  million.  The 
oompany  provides  annual  contracts  for 
the  on-site  maintenance  of  microcomput- 
ers, personnel  services,  new  equipment 
sales,  premium  service  contracts,  per  call 
maintenance  and  upgrades,  and  depot 
maintenance.  The  company  is  poised  to 
capitalize  on  the  growing  Calgary  market 
and  seeks  equity  capital  of  $100,000  to 
proceed.  Funds  will  be  used  in  developing 
a nation  wide  market  for  its  unique  product 
of  supplying  computer  support  personnel. 


Agricultural  Decision 
Support  Software 


This  Rocky  Mountain  House  company 
was  incorporated  in  1991  to  develop 
expertise  in  the  creation  of  digital  base 
mapping  and  Geographic  Information 
System  (GIS)  software.  The  oompany 
has  established  an  exeellent  working 
with  a major  oil  and  gas  company  which 
jointly  owns  the  company’s  trademark 
technology  system.  This  system  deliv- 
ers field  measured  and  verified  earth 
feature  information  in  a relational  data- 
base with  custom  designed  user  inter- 
faces. This  database  may  be  searched 
by  the  company  for  its  clients,  or  the 
clients  may  purchase  some  level  of 
access  to  this  information.  The  compa- 
ny is  presently  seeking  an  equity  invest- 
ment of  $500,000.  A minimum  invest- 
ment of  $100,000  is  required.  Either  a 
participating  or  a passive  investor 
would  be  acceptable. 


The  computer  systems  division  of  an 
Edmonton  based  consulting  company 
has  developed  a suite  of  agricultural 
decision  support  software  that  manages 
spatial  information  in  a realistic  presenta- 
tion format.  Systems  for  crop  production 
record  keeping,  fertility  analysis,  field 
data  collection,  laboratory  date  communi- 
cation and  site  specific  precision  farming 
have  been  developed.  The  application 
software  integrates  air  photo  images, 
vector  map  layers  and  GPS  to  provide 
unique,  user-friendly  tools  that  operate  on 
a PC  platform.  Equity  investment  of 
$320,000  is  being  sought  to  complete  the 
research  and  development,  market  and 
commercialize  the  products,  and  provide 
working  capital. 
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License  Server  Developer 

■■ 

This  Edmonton  company,  incorporated  in 
1994,  has  developed  a Macintosh  net- 
work license  server  that  enables  network 
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administrators  to  limit  the  number  of  peo- 
ple accessing  an  application  at  any  one 
time,  audit  network  and  application  activi- 
ty and  strengthen  overall  network  securi- 
ty. This  technology  is  being  used  by 
NASA,  LLNL,  Boeing,  Hughes,  Jet 
Propulsion  Lab,  as  well  as  several  hun- 
dred Fortune  500  customers  in  the  U.S. 
Annual  market  potential  is  estimated  to  be 
$20  million.  Equity  capital  of  $150,000  is 
being  sought  to  fund  the  development  of 
RISC  and  cross  platform  versions.  A mini- 
mum of  $100,000  would  be  acceptable 
from  either  an  active  or  passive  investor. 


This  Calgary  company  proposes  to  mar- 
ket a new,  leading-edge  computer  soft- 
ware product.  The  service  offered  to  end 
users  is  a daily,  low-cost  computer  data 
backup  service,  which  is  undertaken 
automatically  from  a remote  location,  over 
existing  telephone  lines  and  potentially 
the  cable  television  infrastructure.  The 
company’s  proprietary  software  will 
accommodate  the  daily  data  backup 
(usually  undertaken  at  night),  over  exist- 
ing standard  telephone  lines  and 
modems  and/or  coaxial  cable  systems,  of 
up  to  2500  end  user  PC’s  (typically  small 
to  medium  sized  businesses  and  home- 
based  PC  users),  utilizing  up  to  25 
incoming  telephone  lines  on  a central 
server  unit.  The  company  is  presently 
seeking  $500,000  to  initiate  and  sustain  a 
substantial  marketing  effort  and  to  sup- 
port subsequent  research  and  develop- 
ment efforts  on  the  second  version  of  its 
software  program. 


the  largest  Canadian  developer  and  mar- 
keter of  firm  management  software  to 
mid-size  and  large  law  firms  and  has  3 
offices  across  Canada.  In  addition,  the 
company  is  in  the  final  development 
stage  of  a User  Definable  Case 
Management,  Work-flow,  and  Document 
Assembly  system  which  promises  to  sig- 
nificantly increase  revenues.  To  realize  its 
growth  plans  for  the  next  three  years,  the 
company  requires  an  additional  $650,000 
in  external  financing.  The  funds  will  be 
used  primarily  for  marketing  purposes. 
Passive  investors,  with  minimum  invest- 
ment of  $250,000,  are  sought  and  a total 
of  30  percent  of  the  company  is  available. 


Computer  Sign 
Making  Software 


This  Edmonton  company  was  formed  to 
develop  specialty  software  packages  for 
a wide  range  of  niche  markets. 
Incorporated  in  1993,  the  company  has 
specialized  in  the  development  of  sign 
design  software  packages  and  is  now 
preparing  to  branch  into  additional  areas. 
The  company  is  now  working  on  an 
upgrade  of  its  sign  design  software  prod- 
uct which  offers  users  a full  set  of  design 
and  drawing  functions  with  added  ability 
to  estimate  on  prospective  jobs  by  pro- 
ducing a job  order  and  fully  engineered 
blueprints.  The  company  is  seeking 
$450,000  in  equity  to  bring  this  opportuni- 
ty to  the  commercialization  stage.  These 
funds  will  be  used  to  purchase  production 
equipment,  computers,  computer  soft- 
ware and  to  design  and  implement  the 
marketing  program. 


This  Calgary  based  opportunity  is  a grow- 
ing software  development  company.  Over 
the  past  year,  the  company  has  become 


This  structural  engineering  company, 
incorporated  in  1977  in  Edmonton,  offers 
a few  different  services,  including  imag- 
ing and  document  management  services. 
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The  company  is  looking  to  further  these 
services,  supporting  them  with  first  olass 
researoh  and  development  oapabilities. 
The  company  is  seeking  investment  capi- 
tal to  complete  its  technical  management 
system  which  will  encompass  both  small 
and  large  format  documents  with  a con- 
sistent graphio  interface.  The  company 
has  recently  received  funding  from  a joint 
federal/provincial  program  that  will  pay 
about  40  peroent  of  the  project’s  costs. 
An  additional  $150,000  is  being  sought 
for  labour,  materials  and  speoial  equip- 
ment costs. 


Computer  information  System 


This  Calgary  company  has  developed  a 
modem-accessed  computer  information 
system  for  application  in  oil  and  gas,  real 
estate,  travel  and  leisure,  and  other  indus- 
tries. The  company’s  first  product,  devel- 
oped for  the  petroleum  industry,  offers 
communication  capabilities  such  as  elec- 
tronic mail  and  teleconferencing,  as  well 
as  specialized  information  services  such 
as  an  on-line  drilling  and  rig  locator,  new 
well  locations  directory,  matching  of  buy- 
ers and  sellers  of  oilfield  equipment  and 
oil  and  gas  properties,  on-line  purchasing 
capabilities,  and  service  and  manufactur- 
er directories.  To  date,  $205,000  has 
been  spent  on  preliminary  research  and 
development  and  a further  $100,000  is 
required  to  commercialize  this  venture. 


keeping  abreast  of  changes  in  the  con- 
struction industry.  The  oompany  has 
captured  and  maintained  a major  share 
of  the  western  Canadian  market  for  its 
products  (estimated  to  be  30  percent). 
An  equity  investment  of  $1  million  is 
required  for  new  equipment  purchases 
and  debt  repayment. 
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Condominium  Development 

■■ 

This  construction/land  development  com- 
pany has  been  involved  in  real  estate  pro- 
jeots  in  the  Calgary  area  since  1989.  Its 
current  project  is  a 59  unit  senior  oitizens 
apartment  condominium  complex.  The 
projeot  will  contain  27  - 825  square  foot 
units  and  32-615  square  foot  units  with 
full  amenities.  The  site  consists  of  seven 
city  lots  near  Stampede  Park.  The  neces- 
sary approvals  have  been  obtained  and 
the  project  will  proceed  once  financing 
has  been  finalized.  The  principal  has 
already  made  a significant  investment 
and  the  land  is  clear  title.  The  appraised 
value  of  the  project  is  approximately  $5.8 
million  while  the  construction  costs  are 
estimated  to  be  $4.5  million.  Equity  of 
$500,000  is  being  sought  to  complete  the 
financing  of  project.  Minimum  equity  per 
investor  is  $100,000. 


Country  Residential 
Development 


Construction 


Wire  Mesh  Concrete 
Reinforcement 


This  Calgary  company,  incorporated  in 
1953,  manufactures  a wire  mesh  which 
is  used  to  reinforce  concrete  structures. 
It  has  proven  to  be  aggressive,  knowl- 
edgeable, innovative  and  adaptable  in 


This  Lethbridge  oompany,  incorporated  in 
1992,  has  plans  for  an  exclusive  country 
residential/recreational  subdivision.  The 
project  will  offer  100,  1.5  acre  family  lots. 
Architectural  and  landscape  guidelines 
will  ensure  Victorian  construction  designs. 
Approvals  are  in  place  and  pre-marketing 
of  phase  one  is  underway.  Equity  of 
$660,000  is  required  and  a 50  percent 
interest  in  the  venture  is  being  offered. 
Minimum  investments  of  $250,000  will  be 
considered. 
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Construction  Heating 
Technology 


Incorporated  in  1993,  this  Calgary  oom- 
pany  manufaotures  innovative  heating 
technology  for  portable,  construction 
related  heating  requirements.  The  system 
enables  eonorete  to  be  poured  in  sub- 
zero weather  by  providing  heat  uniformly 
to  the  concrete  forms.  The  president  has 
over  20  years  experience  in  the  interna- 
tional heavy  construction  industry.  Equity 
of  $500,000  is  being  sought  to  launch  the 
product  in  Canada  and  the  U.S. 


Electronics 


Electronic  Products 
Development  & Manufacturing 


This  Calgary  based  company  was  incor- 
porated in  1986,  employs  over  ten  peo- 
ple, and  is  traded  publioly.  It  is  engaged 
in  the  design,  manufaoture,  researoh, 
development  and  distribution  of  innova- 
tive, environmentally  aware,  high  tech 
lifestyle  products.  The  company  is  in  its 
final  stages  of  developing  and  marketing 
two  produots.  One  is  a CSA  approved 
electronic  device  which  produces  ozone, 
the  other  is  a security  alert  system.  In 
addition,  the  company  is  involved  in  the 
marketing  and  selling  of  lioensing  and 
distribution  agreements  for  an  identifica- 
tion system  for  domestio  pets,  horses  and 
specialty  animals.  The  company  is  seek- 
ing a minimum  of  $600,000  to  a maximum 
of  $1  million  in  equity  from  one  or  more 
non-participating  investors. 
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Electronic  Prototyping 

■■ 

Products 

Incorporated  in  1992,  this  Calgary  based 
company  has  developed  and  brought  to 
market  an  innovative  system  of  electronic 


circuit  board  prototyping  which  is  a hard- 
ware device  as  opposed  to  software  or 
oomputer  based.  The  company  com- 
menoed  marketing  in  May  1994  and 
signed  a contract  with  its  first  major  dis- 
tributor in  November  1994.  Equity  invest- 
ment of  a minimum  of  $100,000  is  sought 
to  mount  an  aggressive  marketing  plan 
and  to  upgrade  facilities  and  equipment. 
The  company  seeks  both  partioipating 
and  non-partioipating  investors,  ideally 
knowledgeable  of  the  electronics  indus- 
try. Percentage  of  company  available  is 
negotiable. 


This  Edmonton  oompany  has  developed 
a solid  state  phase  eonversion  system 
that  is  friendly  to  both  the  utility  grid  and 
end  user  equipment.  This  system  meets 
the  needs  of  a niche  market  of  users  who 
require  three  phase  power  in  areas 
where  utility  companies  are  providing 
only  single  phase  power.  The  oompany 
has  completed  commercialization  and 
delivered  its  2 and  5 horsepower  (hp) 
conversion  systems  to  oustomers.  A 20 
hp  unit  has  been  tested  successfully  and 
a letter  of  intent  has  been  received  from 
a local  utility  to  purchase  30  of  these 
units.  The  company  is  seeking  $500,000 
to  further  market  its  current  product  and 
develop  its  20  hp,  480  volt  system. 
Investors  may  contribute  technical  or 
marketing  skills.  The  company  would 
also  consider  a strategic  alliance  as  a 
way  of  achieving  its  goals. 


Incorporated  in  1993,  this  Edmonton 
company  is  a supplier  of  high  tech  instru- 
mentation, electrioal  and  safety  control 
products  in  Western  Canada.  The  compa- 
ny markets,  services  and  maintains  a 
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ECONOMIC  DEVELOPMENT 
AND  TOURISM 


Investment  News 


AT  PLASTICS  EXPANDS  IN 
EDMONTON 

In  late  July  1995,  AT  Plastics  Inc. 
announced  that  it  will  expand  its 
Edmonton  and  Westlock  (50  kilome- 
ters north  of  Edmonton)  plants  as 
part  of  a $20  million  strategy 
designed  to  increase  business 
nationally  and  internationally.  The 
expansion  will  increase  the  capacity 
at  the  two  facilities  to  make  specialty 
plastic  film  products  for  agricultural 
and  horticultural  markets.  The 
Westlock  facility  primarily  makes 
silage  bags  for  farmers,  while  the 
Edmonton  plant  produces  plastic  film 
for  greenhouses  and  plastic  pellets 
for  use  in  an  array  of  industries  — 
from  adhesives  to  automotive.  With 
headquarters  in  Ontario,  AT  Plastics 
has  over  300  employees  in 
Edmonton  and  generated  sales  in 
1994  of  almost  $185  million. 

AMOCO  PLANS  TO  INVEST 
$500M 

Amoco  Canada  Petroleum  Ltd. 

will  invest  approximately  $500  million 
over  10  years  to  expand  its  two 
heavy  oil  plants  in  northeastern 
Alberta.  The  deal  will  create  100  full- 
time positions  and  hundreds  of 
contract  jobs.  Amoco  plans  to 
increase  combined  production  at 
Primose-Wolf  lake  from  9,000  barrels 
a day  to  95,000  barrels  daily.  That 
would  make  it  the  third  largest  pro- 
ject in  the  oilsands  by  output. 


EXPANSION  FOR  BIG  ROCK 
BREWERY 

Big  Rock  Brewery  Ltd.,  est- 
ablished in  1985,  commenced 
construction  of  a new  plant  in  south- 
east Calgary  on  14.4  acres  this 
past  summer.  The  company’s  present 
production  capacity  of  150,000  hec- 
toliters (hL)  has  increased  3000 
percent  since  it  originally  started 
shipping.  The  new  brewery  will  open 
with  a capacity  of  300,000  hL  and 
reach  a maximum  capacity  of 
450,000  hL  after  the  existing  facility’s 
equipment  is  moved  to  the  new  site. 
Big  Rock’s  sales  soared  by  43 
percent  to  $23.1  million  for  the  year 
ending  March  31,  1995  compared 
to  the  previous  year.  Big  Rock’s 
specialty  draft  and  bottled  beer  are 
currently  sold  in  Western  Canada,  the 
northwest  U.S.  and  California. 

$16M  EXPANSION  FOR 
CANCARB  LTD. 

Cancarb  Ltd.  will  start  construction 
this  fall  on  a $16  million  expansion  to 
its  Medicine  Hat  plant  which  pro- 
duces 60  million  pounds  of  carbon 
black  annually.  Production  will  be 
increased  by  20  million  pounds. 
Carbon  black  is  used  in  rubber  prod- 
ucts, such  as  gaskets,  hoses,  tires, 
and  cable  insulation.  Cancarb  will 
hire  6 to  10  permanent  employees 
once  the  expansion  is  finished.  The 
company,  a wholly-owned  subsidiary 
of  TransCanada  Pipe  Lines 
Limited  of  Calgary,  currently 
employs  57  people.  The  plant  is  the 
only  one  of  its  kind  in  Canada. 


CEAPRO  & VEXCO  JOIN  FORCES 

Ceapro,  a subsidiary  of 
Canamino  Inc.,  is  an  Alberta 
company  that  focuses  on  cosmetic, 
veterinary  and  human/health-care 
applications  for  oat  products.  In  late 
July  1995,  Ceapro  bought  a 50 
percent  interest  in  ASE  traded 
Vexco  Laboratories  Inc.  The  two 
companies  have  joined  forces  to 
commercialize  a product  that  tests  for 
low-level  diabetes.  The  result  is  a 
meal  bar  whioh  is  swallowed  and 
costs  $7  to  $9  per  test  versus  the 
standard  glucose  tolerance  test 
which  costs  $50  to  $60.  Testing  and 
approval  procedures  are  simpler  than 
standard  testing  as  the  product 
is  considered  a food  stuff,  not  a 
medicine,  being  more  cost  effective, 
accurate,  and  simpler. 

DRECO  GETS  NORTH  SEA  WORK 

Dreco  Energy  Services,  located 
in  Edmonton,  has  signed  a $25 
million  (US)  contract  with  the  Phillips 
Petroleum  Ekofish  2 project  in  the 
North  Sea.  Dreco’s  contract  responsi- 
bilities are  for  the  design,  engineering 
and  construotion  of  an  oil  drilling  rig 
and  platform  for  the  project.  This  will 
add  to  an  already  profitable  year  and 
30  to  50  more  jobs  will  be  created  at 
Edmonton's  manufacturing  plants. 
Dreco  plans  to  have  all  equipment 
delivered  by  November  1995.  The 
news  follows  a profitable  second 
quarter  for  the  company  and  recent 
multi-million  dollar  contracts  to  build 
rigs  for  a Russian  consortium. 

DUPONT  LANDS  MILESTONE 
PROJECT 

DuPont  Canada,  the  largest  pro- 
ducer of  hydrogen  peroxide  in  North 


America,  is  implementing  a $70 
million  hydrogen  peroxide  expansion 
in  the  Gibbons  region  of  Alberta.  A 
Calgary-based  engineering  and  con- 
struction oompany,  Fluor  Daniel 
Canada,  will  build  the  plant.  Plant 
production  capacity  will  double  from 
88  million  pounds  annually  to  176 
million  pounds.  The  expansion  is 
expected  to  create  300  construction 
jobs  and  be  on-line  by  mid-summer 
1996.  DuPont  decided  to  build  the 
expansion  because  the  demand  for 
hydrogen  peroxide  is  growing  rapidly. 

AOSTRA  PROJECT  HAS  NEW 
PARTNER 

The  Alberta  Oil  Sands 
Technology  and  Research 
Authority’s  (AOSTRA)  Under- 
ground Test  Faoility  (UTF),  located 
about  60  kilometers  north  of  Fort 
Me  Mur  ray,  has  a new  partner, 
Gibson  Petroleum  Company 
Gibson  Petroleum  bought  8.33  per- 
cent interest  from  a pervious  partner, 
Conoco.  Gibson  is  evaluating  the 
possibility  of  becoming  operator  with 
an  inorease  in  share  position.  The 
UTF  consortium,  led  by  the  Alberta 
government,  has  spent  the  last  two 
years  looking  for  a private  operator  to 
guide  the  experimental  facility  into 
commercial  production.  The  facility  is 
an  underground  petroleum  mine 
which  houses  three  pairs  of  high- 
technology  horizontal  wells.  Through 
a process  called  steam-assisted 
gravity  drainage,  steam  is  injected 
into  the  upper  well  and  production 
comes  out  at  the  lower  well.  Gibson 
already  transports  and  markets  half  of 
the  UTF’s  production  to  central  and 
southern  Alberta. 


EDMONTON  FIRM  WINS 
CONTRACTS  IN  CHINA 

An  Edmonton  firm,  Lockerbie 
Stanley  Inc.,  signed  three  contracts 
with  China  worth  $18.3  miiiion. 
Lockerbie  Stanley  will  build  water 
treatment  plants  in  the  cites  of  Wuhan 
and  Jiayuguan  and  a gas  distribution 
system  for  the  city  of  Zhumadia.  The 
three  projects,  which  will  be  running 
by  next  summer,  will  generate  $1 1 mil- 
lion in  Edmonton  contracts;  the  rest  of 
the  work  will  occur  in  China.  Lockerbie 
Stanley  was  formed  as  a joint  venture 
between  Stanley  Technology  and 
Lockerbie  & Hole  to  provide  the 
international  marketplace  with  a one- 
stop  shop  for  water  and  waste-water 
treatment.  Since  its  formation  in  1992, 
Lockerbie  Stanley  has  completed 
contracts  in  Africa,  the  Caribbean  and 
the  Arctic,  as  well  as  China. 

TORCH  ENERGY  BUYS  INTO 
SYNCRUDE 

Torch  Energy  Advisors  Inc.  of 

Houston  has  purchased  the  Alberta’s 
government’s  share  of  Syncrude 
Canada  Ltd.,  a deal  estimated  to  be 
worth  more  than  $352  million.  Torch 
Energy’s  president,  Texas  financier, 
J.P.  Bryan,  is  also  president  of  Gulf 
Canada  Resources  Ltd.  Earlier 
this  year.  Torch  Energy  paid  $296 
miiiion  for  a 25  percent  stake  in  Gulf. 
With  Gulf’s  9.03  percent  stake  in 
Syncrude  and  Torch’s  11.74  stake  in 
Syncrude,  Mr.  Bryan  will  become  a 
major  player  in  the  oil  sands  project, 
which  he  sees  as  an  attractive  long- 
term oil  asset.  Syncrude,  established 
in  1978,  is  the  largest  producer  of 
synthetic  crude  in  the  world,  account- 
ing for  12  percent  of  Canada’s  oil. 


UNIFIRST  CANADA  BUYS 
CALGARY  FIRM 

One  of  North  America’s  largest  indus- 
trial laundry  companies  has  purchased 
Calgary  Linen  Supply  and  is 

planning  a major  expansion  under  the 
UniFirst  Canada  Ltd.  banner. 
UniFirst  Canada  is  a subsidiary  of 
Boston-based  UniFirst  Corp.,  the  third 
largest  uniform  supply  company  in 
North  America.  Its  Canadian  opera- 
tions include  cleaning  plants  across 
the  country.  When  the  Calgary 
expansion  is  complete,  UniFirst  will 
have  two  to  three  times  the  original 
number  of  employees  that  Calgary 
Linen  had.  UniFirst  handles  a wide 
range  of  industrial  laundry,  such  as 
workwear  from  the  food  and  automo- 
bile industries.  The  linens’  operation 
of  Calgary  Linen  has  been  sold  to 
another  company. 

VICOM  STRIKES  DEAL  WITH  SONY 

In  May  1995,  Edmonton  based 
Vicom  Multimedia  announced 
they  had  struck  a deal  with  Sony 
Electronics.  Vicom  plans  to  produce 
TekDisc,  which  incorporates  photogra- 
phy, audio  chips,  full  motion  video  and 
animated  graphics  on  disk.  Vicom  will 
also  produce  a CD-ROM  repair  manual 
for  Sony  camcorders,  recordable  mini- 
disks, television  and  VCR  power 
supplies  and  audio  CD  players. 
Financial  details  were  not  released. 
The  number  of  service  manuals  is  also 
unknown  at  this  time  as  it  will  depend 
on  the  number  of  repair  service  chains 
that  will  want  the  new  guides.  Vicom  is 
adding  eight  technicians  to  its  already 
expanding  list  of  employees. 
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comprehensive  inventory  of  products  and 
acts  as  a manufacturers’  representative 
for  a wide  range  of  high  quality  instrument 
products.  Oil  and  gas,  petro-chemical 
and  the  pulp  and  paper  industries  are  key 
areas  of  business.  The  company  is 
presently  seeking  equity  capital  in  the 
amount  of  $100,000.  These  dollars  will  be 
used  as  operating  funds  for  the  compa- 
ny’s office  and  a planned  warehouse 
expansion.  The  funds  will  also  enable  the 
company  to  establish  and  staff  a sales 
office  in  Calgary  and  expand  its  inventory 
of  industry  relevant  produets. 


Environment 
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Contaminated  Soil  Recycling 

This  Calgary  based  company,  incorporat- 
ed in  1990,  was  established  to  perform 
environmental  clean-up  of  sites  contain- 
ing hydrocarbon  contaminated  soils.  The 
technology  used  is  a thermal  desorption 
process  which  has  been  in  commercial 
use  in  Eastern  Canada  and  the  U.S.  for  a 
number  of  years.  Permits  have  been 
obtained  to  operate  soil  recycling  plants 
in  Cntario,  Alberta,  and  British  Columbia. 
The  president  has  25  years  experience  as 
president  and  CEC  of  an  established  site 
remediation  company.  $1.2  million  has 
been  contributed  to  date;  $3.2  million  is 
required  to  fully  launch  the  venture  and 
minimum  investments  of  $250,000  will  be 
considered. 


This  Calgary  company,  incorporated  in 
1985,  specializes  in  the  design,  fabrica- 
tion, and  installation  of  customized 
industrial  wastewater,  water,  and 
sewage  treatment  systems.  It  has 
installed  major  turnkey  wastewater  plants 


in  Canada,  the  U.S.,  and  Malaysia,  plus 
numerous  smaller  projects,  pilot  plants 
and  engineering  works.  The  client  base 
includes;  Texas  Instruments,  Proctor  and 
Gamble,  Pepsi  Canada,  Johnson  and 
Johnson  and  the  Perrier  Group  of 
Amerioa;  sales  in  1994  were  in  excess  of 
$2  million.  A further  investment  of  $1.5 
million  is  being  sought  to  internally 
finance  new  projects  and  to  acquire 
compatible  businesses  which  can  add  to 
the  company’s  long  term  revenues. 


Incorporated  in  1990,  this  Edmonton  com- 
pany has  designed  and  been  granted  a 
U.S.  patent  for  a commercial,  environ- 
mentally friendly  drying  system.  This 
modular  system  can  assist  various  indus- 
tries in  reducing  their  environmental 
problems  caused  by  the  production  of 
sludge.  Its  unique  control  system  allows  it 
to  handle  all  targeted  E.P.A.  volatile 
organic  compounds.  The  company  has 
tailored  its  technology  specifically  to  the 
pulp  and  paper  industry  and  is  prepared 
to  lease  the  drying  equipment  to  a mill  to 
process  their  pulp  sludge,  to  offer  to  mar- 
ket the  end  product  and  share  the  rev- 
enue with  the  mill.  The  company  is  seek- 
ing to  form  a joint  venture  leasing  compa- 
ny with  a compatible  partner.  Equity  of  $5 
million  is  required  to  build,  test  and 
demonstrate  its  first  commercial  unit. 
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Water  Treatment  System 

■I 

Incorporated  in  1992,  this  publicly-traded 
Edmonton  company  has  two  core  tech- 
nologies with  broad  application  to  the 
treatment  of  water  and  wastewater.  The 
first  technology  permits  the  dissolving  of  a 
gas  fluid  stream  requiring  treatment  at 
ambient  room  temperatures  and  pressure 
conditions.  The  second  technology  is  an 
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immobilized  living  cell  technology  for  the 
biological  conversion  of  waste  in  an 
effluent  stream.  The  company  is  seeking 
equity  capital  of  $3  million  which  will  be 
used  to  increase  working  capital,  finance 
manufacturing  and  receivables,  expand 
product  development  and  sales  and 
finance  increased  marketing  and  public 
relations  activities.  Estimated  sales  for 
1995  are  over  $5  million. 


economical,  and  has  been  licensed  in 
Europe,  where  it  has  been  installed  in 
six  full-scale  food  processing  factories 
with  excellent  results.  An  investment  of 
$750,000  is  required  to  initiate  a promo- 
tional/marketing plan. 


Environment  Friendly 
Insecticides 


This  environmental  company  was  incor- 
porated in  Calgary  in  1987,  employs  15 
and  its  estimated  sales  for  1995  are  $20 
million  (U.S.).  The  company  specializes  in 
the  development,  marketing,  and  opera- 
tion of  technologies  that  convert  tires, 
municipal,  commercial,  and  biomedical 
waste  into  energy  and  other  useful  com- 
modities. It  owns  the  worldwide  manufac- 
turing and  marketing  rights  to  a gas 
generator  technology  and  is  utilizing  a 
microwave  technology  for  the  disinfecting 
and  reducing  of  biomedical  wastes.  The 
company  is  seeking  an  equity  investment 
of  $5.0  million  (U.S.)  in  order  to  continue 
its  research,  development  and  manufac- 
turing of  its  gas  generator  and  to  pursue 
the  development  of  other  waste  incinera- 
tion technologies. 


This  Edmonton  company  was  estab- 
lished in  1979  and  incorporated  in  1988 
to  develop  a unique  physio-chemical 
treatment  process  for  the  treatment  of 
sewage  and  effluent.  Well  over  $2  mil- 
lion has  been  spent  on  research  and 
development  over  the  last  eight  years 
and  it  is  now  substantially  complete. 
Patents  have  been  obtained  in  16  coun- 
tries and  a number  are  pending.  The 
process  is  both  extremely  efficient  and 


This  Edmonton  company  holds  the 
exclusive  Canadian  manufacturing  and 
distribution  rights  to  a line  of  highly  effec- 
tive, non-toxic  insecticides  for  domestic 
use.  Incorporated  in  1987,  the  company 
has  successfully  introduced  its  products 
to  the  western  Canadian  market  and  now 
sells  its  products  to  most  major  retailers.  It 
has  also  secured  a 10  year  supply  con- 
tract with  a large  distributor  of  gardening 
products.  The  company  is  seeking  equity 
of  $450,000  to  finance  an  expansion  into 
Eastern  Canada. 


This  Edmonton  based  business  utilizes 
reclaimed  fire  brick  to  build  a superior 
modular  radiant  masonry  fireplace  with 
optional  refractory  bake  oven  kit.  The 
process  is  not  only  environmentally  friend- 
ly because  it  uses  100  percent  recycled 
product  for  construction,  but  because  it 
utilizes  a burning  system  where  there  is 
literally  no  pollution  during  burning 
because  of  its  hot  clean  burn  aspect.  The 
fireplaces  employ  a contra  flow  design 
using  an  outside  air  supply  and  thermal 
storage  lasts  long  enough  after  1 to  2 
hours  of  continuous  burning  that  it  will 
heat  a 2,000  square  foot  house  for  24 
hours.  Minimum  equity  of  $100,000  is 
being  sought  from  passive  investors. 
Funds  will  be  used  in  the  marketing  of  the 
fireplaces,  tooling  for  castable  moulds,  for 
a mixing  station,  to  seek  licensed  manu- 
facturers and  for  patent  applications. 
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Forest  Products 


1396 


1004  Value  Added 

hhJ  Wood  Products 


Incorporated  in  1988  as  a conventional 
sawmill,  this  company  has  drawn  up  a 
revised  plan  to  build  a highly  automated 
value-added  wood  manufacturing  plant 
in  the  Edmonton  region.  The  company 
will  produce  edge  glued,  finger  jointed 
and  laminated  products.  Initial  capacity 
will  be  25,000  cubic  meters  of  finished 
products,  expanding  to  38,000  cubic 
meters.  The  company  aspires  to  become 
a leader  in  producing  high  quality  wood 
products  for  the  European  and  Japanese 
markets.  The  company  seeks  an  equity 
investment  of  $2  million  to  commence 
the  project.  Total  capital  requirements 
are  $7.4  million,  some  of  which  will  be 
financed  by  government  programs  and 
terms  loans. 


Forestry/Tree 
Seedling  Operation 


Incorporated  in  1990,  this  northern 
Alberta  company  is  in  the  business  of 
sowing  and  delivering  good  quality, 
tree  seedlings  to  local  and  regional 
forestry  companies.  The  company  is 
well-established  and  has  an  excellent 
working  relationship  with  a number  of 
forestry  companies.  The  company 
expects  to  sow  approximately  725,000 
cavities  and  deliver  600,000  good  qual- 
ity seedlings  each  year.  The 
owner/manager  has  had  extensive 
direct  involvement  in  the  tree  seedling 
industry  in  northern  Alberta  for  the  past 
8 years.  The  company  is  currently 
seeking  equity  in  the  amount  of 
$115,000  primarily  for  debt  reduction. 
These  funds  will  also  enable  the  com- 
pany to  aggressively  pursue  potential 
expansion  opportunities  in  the  region. 


Tree  Seedling  Nursery 


Incorporated  in  1994,  this  northern 
Alberta  company  proposes  to  develop 
a greenhouse  operation  which  will  be 
co-owned  by  the  local  economic 
development  society  and  a local 
native  band.  Based  in  the  town  of 
Wabasca,  the  company  proposes  to 
address  the  increasing  demand  for 
tree  seedlings  by  the  large  forest  com- 
panies and  the  many  more  smaller 
contractors.  The  company  is  seeking 
$150,000  in  equity  for  the  capital 
construction  costs.  It  is  interested  in 
participating  and  non-participating 
investors  and  the  percentage  of  the 
company  available  to  the  investors  is 
negotiable.  The  company  would  prefer 
to  work  with  investors  who  are  able  to 
facilitate  future  expansion. 


Manufacturing 


Founded  in  1986,  this  Calgary  based 
company  is  publicly  traded  company  on 
the  Alberta  Stock  Exchange.  It  is  the 
leader  in  the  development,  manufactur- 
ing and  marketing  of  multi-cellular  poly- 
urethane (MCP)  non-inflatable  tires  for 
uses  on  bicycles  and  other  vehicles. 
Through  a joint  venture,  the  company’s 
tires  are  manufactured  in  India  and  sup- 
plied to  the  company  at  very  favourable 
prices.  The  company  recently  submitted 
a patent  application  for  a disc-type 
wheel  and  bonded  tire  which  was  spe- 
cially designed  to  receive  the  MCP  tire. 
Projected  annual  sales  for  1995  are 
250,000  units.  The  company  seeks  cap- 
italization of  $1  million  for  a local  pro- 
duction facility.  Proposals  will  be  con- 
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sidered  regarding  a partnership,  joint 
venture  and/or  technology  transfer  with 
a licensing  agreement. 
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Manufacturer  of 
Window  Covering  Products 


GO 

Reversible/Variable  Pitch  Fan 

■■ 

This  Edmonton  company,  with  estimated 
sales  of  $4  million  in  1995,  has  patents 
issued  or  pending  in  Canada,  the  U.S. 
and  several  other  countries  for  its 
reversible/variable  pitch  fan.  The  fan  is 
installed  on  equipment  engines,  provid- 
ing total  temperature  control  via  air  move- 
ment — automatically  and  manually.  In 
1993,  the  company  signed  an  agreement 
with  Caterpillar  Inc.  for  the  installation  of 
its  fans  on  their  machinery.  This  arrange- 
ment will  be  reviewed  in  late  1995,  allow- 
ing the  company  to  promote  its  product 
to  other  equipment  manufacturers.  Equity 
of  $5  million  is  sought  in  both  long  term 
loans  and  financing  to  construct  a new 
facility  in  west  Edmonton  that  would  meet 
the  company’s  expected  increased 
demand  for  its  product. 


Auto/Recreation 
Battery  Manufacturer 


This  Calgary  company,  in  business 
since  1988,  distributes  a wide  line  of 
lead-acid  batteries  and  electrical 
accessories  to  the  automotive,  truck, 
agriculture,  and  recreation  equipment 
markets.  Its  products  are  sold  under  its 
own  copyrighted  trade  names  through  a 
unique  distribution  system  using  inde- 
pendent truck  jobbers.  The  company 
has  developed  and  implemented  a 
strategy  to  enter  into  regional-scale  pro- 
duction of  batteries.  Investors  are 
sought  to  provide  up  to  $3  million  to  be 
used  for  financing  the  company’s 
expansion  into  a $3.8  million,  regional- 
scale  lead-acid  battery  manufacturing 
facility  built  in  Calgary. 


This  privately-held  company  was  incorpo- 
rated in  1976  and  employs  20.  It  is  a man- 
ufacturer and  wholesaler  of  a wide  variety 
of  window  covering  products  including 
shutters,  Venetian  blinds,  vertical  blinds, 
fabric  valances  and  draperies,  and  shoji. 
Based  in  Calgary,  the  company  makes  all 
its  products  in  its  8,000  square  foot  facili- 
ty. Due  to  increasing  demand  and  the 
equipment’s  limited  capacity,  the  compa- 
ny is  seeking  to  update  and  expand  its 
production  facilities  and  the  principals  are 
willing  to  sell  25  percent  ownership,  or 
more,  for  a minimum  investment  of 
$250,000.  An  investor  with  a similar  back- 
ground who  can  contribute  both  vision 
and  participation  is  preferred. 
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Metal  Coating  Products 

■■ 

Incorporated  in  1993,  this  Edmonton  com- 
pany is  involved  in  the  development  and 
application  of  high  quality  metal  coatings 
targeted  for  the  fastening,  pipe  coating, 
oil  and  gas,  pulp  and  paper,  mining  and 
structural  steel  industries  in  Western 
Canada.  The  company  also  holds  the 
North  American  rights  to  two  metal  coat- 
ings developed  and  patented  by  a lead- 
ing U.S.  firm.  The  company  is  seeking  to 
establish  a coating  facility  in  central 
Alberta  and  to  bring  its  proprietary  coat- 
ing products  to  the  marketplace.  Equity 
financing  of  $7.5  million  is  being  sought  to 
purchase  the  facility,  equipment  and  sup- 
plies in  addition  for  working  capital. 
Minimum  investment  is  $1  million. 


This  Calgary  based  company  was  estab- 
lished in  1994  to  manufacture  and  distrib- 
ute a quality  line  of  footwear.  The  company 
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plans  to  use  recycled  tire  rubber  for  mak- 
ing soles  for  footwear,  using  a unique 
design  for  “Insoles”.  By  capitalizing  on  its 
invention  of  a unique  kind  of  rubber 
insoles,  the  company  will  design,  manufac- 
ture and  market  a new  line  of  shoes  using 
quality  leather  for  the  uppers.  Styles  will 
include  sandals,  runners,  dress  shoes, 
hiking  boots  as  well  as  combat  boots  for 
the  military.  These  products  will  offer  innov- 
ative design,  high  quality,  and  low-cost 
competitive  pricing.  The  company  is 
presently  seeking  investment  capital  of 
$1.4  million(US)  as  start-up  and  production 
costs.  Inquiries  from  both  participating  and 
non-participating  investors  are  welcome. 


Incorporated  in  1989,  this  Calgary  busi- 
ness prints  company  logos  and  designs 
on  the  faces  of  watches  and  clocks.  In 
recent  years,  the  company  has  gained 
control  of  all  aspects  of  the  operation  by 
having  all  the  designs  and  products  man- 
ufactured locally.  In  addition,  the  compa- 
ny has  acquired  high  quality  silkscreen- 
ers,  engravers,  artists  and  watchmakers. 
The  company's  goal  is  to  be  a world 
leader  in  the  manufacture  and  design  of 
logo,  high  end  souvenir,  and  photo  image 
watches  and  clocks.  The  products  are 
already  sold  in  Europe,  Chile,  Korea  and 
Japan.  The  company  is  seeking  $250,000 
in  equity  investment  to  set  up  distributors 
and  dealerships  worldwide.  In  addition, 
funds  will  be  used  in  advertising  and  pro- 
motion and  to  acquire  and  train  staff. 


This  Edmonton  company  was  established 
in  1986  to  bring  innovative  new  games 
and  puzzles  to  a worldwide  market  and 
has  since  grown  to  become  Western 
Canada’s  largest  manufacturer  and  dis- 
tributor of  games.  To  date,  the  company 


has  developed  over  two  dozen  unique 
products  that  have  received  buyer  accep- 
tance across  North  America  and  as  far 
away  as  Australia.  The  company  is  seek- 
ing equity  investment  of  $250,000  to 
enable  it  to  pursue  a broader  product  line 
and  establish  an  independent  marketing 
company  for  the  development  and  pro- 
motion of  new  game  products. 


Advertising  & Paper 
Products  Manufacturing 


Incorporated  in  1991,  this  Nisku  based 
company  has  successfully  established  a 
western  Canadian  advertising  paper 
product  manufacturing  operation  and 
developed  a new  “patent  pending”  adver- 
tising paper  product  line.  The  primary 
business  target  for  1995  is  for  the  com- 
pany to  secure  the  “lion’s  share”  of  a tra- 
ditional consumer  commodity  advertising 
market  in  Western  Canada  and  to  signifi- 
cantly expand  the  Canadian  distribution 
of  its  new  product  line.  The  company  is 
seeking  $100,000  in  equity  investment 
from  non-participating  investors.  The 
funds  will  be  used  both  for  working  capi- 
tal and  for  capital  expenditure  on  graphic 
art  equipment  and  shop  facilities. 


This  Edmonton  based  company  manufac- 
tures automated  systems  for  the  cutting  of 
fabric  with  the  use  of  lasers.  The  compa- 
ny’s technology  is  capable  of  employing 
multiple  roles  of  fabric  which  are  fed  into 
the  system  at  rates  of  up  to  one  mile  an 
hour.  Clothing  patterns,  designed  on  com- 
puter drawing  software,  are  cut  out  of  the 
fabric  and  automatically  stacked.  The 
company’s  products  have  been  on  the 
market  since  1988  and  have  accumulated 
over  100,000  hours  of  reliable  operation; 
most  of  them  on  the  cutting  floors  of 
Fortune  500  textile  companies.  Recent 
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product  innovations  position  the  compa- 
ny’s laser  cutting  system  to  be  the  best 
industrial  fabric  cutter  on  the  market  today. 
The  company  is  seeking  equity  financing 
in  the  amount  of  $500,000  to  cushion  its 
working  capital  requirements.  Both  partici- 
pating and  passive  investors  are  sought. 


This  Calgary  based  company  has 
become  well  established  as  an  “on-line” 
supplier  of  specialized,  quality  leather 
and  vinyl  business  accessories.  Working 
closely  with  distributors  across  Canada 
and  the  Western  U.S.,  the  company  has 
effectively  placed  its  full  collection  of 
products  in  the  hands  of  approximately 
3,000  direct  sales  representatives. 
Products  include  sewn  binders,  portfolios, 
briefcases,  presentation  kits,  and  a variety 
of  specialty  leather  goods.  Recently,  the 
company  has  expanded  to  include  a spe- 
cialty advertising  division.  Long-term 
financing  of  $300,000  is  being  sought 
which  will  be  used  to  retire  debt,  for  capi- 
tal improvements  required  to  move  into  a 
newer  and  larger  premise,  for  new  equip- 
ment and  machine  leasing,  to  conduct 
market  research  and  for  working  capital. 


This  Alberta  company  was  formed  to 
design,  manufacture  and  sell  power  wheel- 
chairs. Incorporated  In  1993,  the  goal  Is  to 
produce  high  quality  electric  wheelchairs 
which  provide  users  with  increased  mobili- 
ty under  difficult  terrain  conditions.  The 
product  is  an  all-terrain  electric  powered 
wheelchair  with  unprecedented  mobility 
both  indoors  and  outdoors.  It  has  the 
capability  of  operating  in  sand,  gravel, 
snow,  mud  and  water  up  to  one  foot  deep. 
A working  model  exists,  however,  further 
development  is  required  to  bring  the  unit  to 


the  market  ready  stage.  The  company  is 
seeking  investment  capital  of  $400,000  to 
proceed  with  the  commercialization  of  this 
product.  Management  is  looking  for  non- 
participating investors  with  a minimum  of 
$100,000  each. 


Injection  Moulded 
Irrigation  Fittings 


Incorporated  In  1986,  this  Edmonton- 
based  company  manufactures  injection 
moulded  items  for  irrigation  and  other 
applications.  The  company’s  principal 
product  is  a durable,  leak  proof  fitting  to 
be  used  on  flexible,  polyethylene  pipe. 
Designed  to  achieve  reliable  connections 
quickly  and  without  tools,  these  fittings  are 
used  anywhere  with  flexible  polyethylene 
pipe  such  as  irrigation  and  sprinkler  sys- 
tems, plumbing  systems,  swimming  pools 
and  water  wells.  The  company  is  poised 
for  expansion  into  additional  products  and 
markets  and  is  seeking  equity  capital  of 
$500,000  to  implement  this  expansion. 


Portable  Wheelchair 
Lift  System 


This  Edmonton  company  has  developed  a 
wheelchair  lift  for  the  physically  handi- 
capped. The  product  is  an  electric  lift  for 
wheelchairs  which  may  be  used  to  raise 
the  chair  to  a suitable  height  for  a variety 
of  situations  including  desks,  counters, 
hair  salons,  dentist  offices  and  even  in 
areas  such  as  factory  assembly  lines.  An 
engineering  prototype  has  been  devel- 
oped which  has  demonstrated  the  techni- 
cal feasibility  and  basic  operation  of  the 
product.  The  company  is  currently  seek- 
ing equity  of  $300,000  to  initiate  produc- 
tion and  to  undertake  the  development  of 
a comprehensive  marketing  plan.  A mini- 
mum of  $100,000  is  required  and  the  com- 
pany welcomes  participating  investors. 
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Portable  Travel  Pillow 


1504 


Manufacturer  of  a 
Wall  Display  System 


This  Alberta  company  was  incorporated 
in  1994  to  manufacture  and  distribute  a 
travel-sized  foam  pillow  and  portable 
foam  spectator  seat  cushion.  The  com- 
pany has  acquired  the  exclusive  rights 
to  a patent  pending  packaging  process 
and  intends  to  use  these  items  as  a 
means  to  enter  the  specialty  advertising 
market  in  North  America.  The  products 
are  well  suited  as  a promotional  adver- 
tising item  for  a number  of  markets 
including  airlines,  bus  lines,  railways, 
and  professional  and  amateur  sports 
teams.  The  company  is  seeking 
$500,000  in  equity  capital  to  bring  these 
products  to  the  commercialization 
stage.  Funding  will  be  used  to  purchase 
production  equipment  and  implement  a 
comprehensive  marketing  program. 


This  Calgary  company,  incorporated  in 
1989,  is  a leading  edge  developer,  man- 
ufacturer, servicer  and  distributor  of 
scales,  load  cells  and  ancillary  equip- 
ment. The  company’s  use  of  a service 
based  sales  strategy  has  been  success- 
ful, resulting  in  gross  revenues  of  over 
$500,000  for  1994.  The  focus  of  the  com- 
pany’s president  has  been  to  develop 
new  products  based  on  his  knowledge  of 
the  load  cell  industry  and  his  understand- 
ing of  end  users’  needs.  The  company  is 
now  poised  for  rapid  growth  as  these 
new  products  are  introduced  into  the 
market.  Investment  of  $100,000  from  a 
non-participating  investor  is  required  for 
the  completion  of  the  final  stages  of 
development  of  these  products  and  to 
achieve  market  penetration. 


Since  1993,  this  Calgary  based  company 
has  been  manufacturing  and  marketing  a 
wall  display  system  for  collectible  items 
including  photographs,  sports  cards, 
phone  cards,  stamps  and  pegs.  The 
product  is  the  only  modular,  easily  inter- 
changeable system  on  the  market  and  is 
protected  by  a U.S.  patent  pending  and 
by  U.S.  and  Canadian  trademarks.  It  is 
sold  as  a premium  through  promotions  in 
the  phone  card  market  and  through  dis- 
tributors and  wholesalers  in  the  sports 
card  market.  It  is  sold  in  the  photo  market 
through  manufacturers’  representatives 
who  maintain  long-term  relationships  with 
buyers  in  the  department  and  discount 
store  chains.  The  company  is  seeking 
$500,000  in  equity  financing  from  non- 
participating investors.  Funds  will  be  used 
for  expansion  and  the  purchase  of  addi- 
tional equipment,  to  secure  international 
patents  and  to  cover  marketing  costs. 


Incorporated  in  1981,  this  Edmonton  com- 
pany, is  a market  leader  in  the  design  and 
manufacture  of  mind  enhancement  prod- 
ucts. These  devices  use  light  and  sound 
to  guide  the  user  to  altered  states  of  con- 
sciousness associated  with  deep  relax- 
ation. The  uses  for  this  product  include: 
relaxation,  stress  control,  increased  cre- 
ativity, chronic  pain  management, 
enhancing  athletic  performance  and  a 
non-drug  approach  to  attention  deficit 
disorder.  Distributors  market  the  product 
in  North  America,  Europe  and  Japan.  The 
company  is  looking  for  equity  of  $200,000 
to  increase  and  modify  production  and 
to  expand  and  update  marketing. 
Ownership  is  being  offered  and  investors 
with  market  consulting  and/or  production 
skills  are  desirable. 
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Air  Filtration  System 

■■ 

This  Edmonton  partnership  was  estab- 
lished in  1992  to  develop  a novel  air 
filtration  system.  The  partners  have  devel- 
oped a highly  effective  system  designed 
for  use  in  residential  and  non-residential 
bathrooms.  It  works  by  venting  contami- 
nated air  from  the  toilet  bowl  through  a 
patented  filter.  The  initial  investment 
required  to  participate  in  30  percent  own- 
ership of  the  product  rights  is  $300,000. 


Medical 


Computerized 

Prosthetics/Orthotics 


This  Calgary  company  was  incorporated 
in  1990  to  manufacture  computer  aided 
designed  prosthetic  and  orthotic 
devices.  With  its  own  resources  and  $2 
million  from  medical  related  foundations, 
the  company  has  successfully  devel- 
oped a new  system.  It  uses  a laser  cam- 
era, computer  technology  and  a milling 
machine  to  produce  exact  fitting  pros- 
theses  and  orthoses.  The  North 
American  market  for  below-knee  pros- 
theses  is  estimated  to  be  worth  over 
$159  million.  Equity  of  $3  million  is 
required  and  minimum  investments  of 
$500,000  will  be  considered.  Funds  will 
be  used  to  purchase  existing  equity  and 
to  further  develop  the  market  and  prod- 
uct. The  focus  will  be  to  expand  applica- 
tions in  prosthetic  and  orthotic  field  as 
well  as  other  medical  and  non-medical 
uses  for  CAD/CAM  software. 


This  publicly  traded  Calgary  company, 
incorporated  in  1987,  is  engaged  in  devel- 
oping, licensing,  and  marketing  pharma- 
ceutical products.  Recently  receiving  its 


DIN  number,  a cold  sore  application  will 
be  launched  in  Western  Canada  in  late 
1995.  The  company  has  developed 
diabetic  nutritional  and  therapeutic  prod- 
ucts, expected  to  be  introduced  into  the 
marketplace  in  1996.  Still  in  a develop- 
ment phase,  the  company  is  supporting 
research  at  the  University  of  Ottawa  in 
Immunology  and  Bioengineering.  A 
strategic  alliance  has  recently  been 
completed  with  an  ingredient  company. 
The  strategic  partner  has  invested 
$200,000  to  date  and  further  financing  of 
at  least  $1.8  million  is  expected.  Equity 
of  $1  million  is  being  sought  to  provide 
further  funding  for  research  and  devel- 
opment of  additional  products. 


This  Edmonton  company  has  negotiated 
an  agreement  with  a medical  research 
company  in  the  U.S.  to  introduce  and 
market  a pharmaceutical  that  suppress- 
es AIDS.  This  drug  appears  to  deliver 
persons  living  with  HIV-r  and  AIDS  to  a 
state  of  potential  remission,  allowing 
them  to  lead  normal  and  healthy  lives. 
The  Edmonton  company  has  acquired 
the  exclusive  rights  to  conduct  clinical 
studies,  manufacture  and  market  this 
drug  in  Canada,  the  Commonwealth 
countries  and  other  selected  internation- 
al markets.  The  company  is  seeking 
$3.2  million  to  purchase  the  exclusive 
licensing  agreement,  for  general  admin- 
istration and  testing/regulatory  approval, 
and  to  obtain  international  license  sales. 


Incorporated  in  1992,  this  Edmonton  com- 
pany was  formed  to  develop  and  market 
nutritional  supplement  products  of  superi- 
or quality  and  effectiveness.  The  compa- 
ny has  formulated  two  introductory  prod- 
uct lines,  consisting  of  five  supplements 
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for  general  wellness  and  an  additional  five 
aimed  at  the  high  performance  athlete. 
The  company  is  manufacturing  and  sell- 
ing these  products  in  Canada  and  the 
U.S.  It  is  seeking  equity  capital  of  $4  mil- 
lion to  finance  entry  into  new  markets.  The 
company  has  recently  diversified  into  the 
chelation  therapy  markets.  Included  in  the 
$4  million  is  a plan  to  build  an  additional 
nine  chelation  clinics.  One  clinic  is  cur- 
rently operating  successfully  in  Calgary. 


This  Edmonton  company,  established  in 
1990,  has  developed  a new  endarterecto- 
my catheter,  a device  to  remove  athero- 
sclerotic vascular  obstructions.  It  has 
been  patented  in  North  America  and  16 
European  countries.  It  is  expected  that 
within  two  years  the  new  device  will  pass 
its  clinical  trials  and  be  ready  for  mass 
production.  Equity  of  $500,000  is  being 
sought  to  complete  the  experimental  eval- 
uation of  the  product.  An  equity  partner 
with  a minimum  of  $500,000  would  be 
acceptable.  Provincial/  federal  govern- 
ment matching  grants,  tax  credits  and 
zero  interest  loans  are  available. 


Pre-Operative 
Hand/Arm  Sanitizer 


Incorporated  in  1989,  this  Edmonton  com- 
pany has  developed  a working  prototype 
of  an  automatic  surgical  suite  scrub  sta- 
tion. The  level  of  sanitation  provided  by 
this  system  is  far  superior  and  more  con- 
sistent than  current  manual  methods.  The 
device  not  only  provides  more  efficient 
and  effective  bacterial  removal  but  oper- 
ates more  quickly  and  cost  effectively 
than  a typical  manual  scrub.  An  invest- 
ment of  $823,400  is  required  to  bring  the 
system  into  full  production.  Multiple 
investors  are  acceptable,  with  a minimum 
of  $100,000  per  investor.  Preference  will 


be  given  to  investors  capable  of  providing 
expertise  on  an  as  required  basis.  Up  to 
49  percent  of  the  company  is  available  to 
prospective  investors. 
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MIedical  Diagnostic  Products 

■■ 

This  Edmonton  based  company  was 
established  in  1993  to  conduct  research 
and  development  activities  for  medical 
diagnostic  products.  It  proposes  to  form 
a joint  venture,  private  company  to  man- 
ufacture and  market  dehydrated  culture 
media  and  two  testing  kits:  one  to  detect 
urinary  tract  infections  and  the  other  kit  is 
for  testing  bacterial  contamination  of 
water.  Equity  investment  of  $500,000 
(U.S.)  is  being  sought  from  both  partici- 
pating and  non-participating  investors. 
Monies  will  be  used  to  obtain  space  for 
both  production  and  quality  control. 


Oil/Gas/Mining 


Incorporated  in  1979,  this  Edmonton 
company  is  involved  in  the  acquisition, 
development  and  exploration  of  mineral 
claims.  The  company’s  principle  opera- 
tions arise  from  a contiguous  group  of  23 
mineral  claims  comprising  almost  800 
acres  in  the  province  of  Manitoba. 
Extensive  surface  and  underground 
sampling  undertaken  by  the  company 
has  determined  the  existence  of  some 
504,000  tons  of  proven  reserves  grading 
an  average  of  0.403  ounces  of  gold  per 
ton.  The  company  has  secured  a “Letter 
of  Intent”  from  a U.S.  capital  firm  and  is 
attempting  to  raise  $1  million  of  equity 
capital  to  continue  the  development  of 
the  mining  operations.  This  will  enable 
the  company  to  expand  its  holdings  and 
increase  its  reserves. 
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Oilfield  Monitoring/ 
Control  System 


This  Edmonton  company,  incorporated  in 
1989,  is  in  the  final  development  and  test- 
ing phase  of  an  innovative  oil  well  moni- 
toring system.  The  system  will  enable  oil 
companies  to  electronically  monitor  all 
major  aspects  of  daily  field  operations. 
This  will  lower  production  costs,  prevent 
potential  technical  and  environmental 
problems  before  they  arise  and  increase 
technical  information  on  the  well.  Initial 
customer  response  has  been  very  posi- 
tive and  unit  sales  are  imminent  once  pro- 
duction begins.  An  initial  investment  of 
$750,000  is  required  to  finalize  develop- 
ment and  begin  production  and  installa- 
tion of  the  system  for  the  first  customers. 


GO 

CO 

Portable  Flare  Pit 

Incorporated  in  1993,  this  Alberta  compa- 
ny has  developed  and  patented  a highly 
efficient  and  environmentally  superior 
means  of  burning  off  waste  gases  created 
from  oil  and  gas  production.  Described 
as  a portable  flare  pit,  the  company’s 
product  is  designed  to  replace  conven- 
tional flare  pits  and  flare  stacks  that  are 
fast  becoming  unacceptable  in  terms  of 
environmental  regulations  and  long  term 
costs.  To  date,  in  excess  of  $100,000  has 
been  committed  to  the  project,  and  a fur- 
ther $380,000  is  being  sought  to  fully 
commercialize  the  venture.  Funds  will  be 
directed  towards  continuing  research  and 
development,  testing,  marketing  and  gen- 
eral operating  expenses. 


1408  Manufacturer  and  Supplier  of 

Natural  Gas  Filter  Systems 


Incorporated  in  1994,  this  Lethbridge 
company  manufactures  and  markets  a 
new,  cost  effective  natural  gas  filter  sys- 


tem which  removes  liquids  and  other 
impurities  from  natural  gas  in  an  environ- 
mentally-friendly  manner.  The  product  is 
presently  patented  in  Canada  and  the 
company  intends  to  file  patent  applica- 
tions in  the  U.S.  and  worldwide  in  1995. 
The  company  is  currently  in  its  start-up 
phase  and  is  seeking  equity  investment 
of  $540,000  from  both  participating  and 
non-participating  investors.  Funds  will  be 
used  for  inventory,  production  develop- 
ment, advertising,  marketing  and  work- 
ing capital.  Estimated  sales  for  1995, 
pending  capitalization,  are  $8  million. 


Incorporated  in  1986,  this  Edmonton  com- 
pany has  acquired  two  mining  properties 
in  northern  Canada  for  development  pur- 
poses. Extensive  preliminary  exploration 
has  been  completed  on  both  of  these 
properties.  Early  indications  suggests  that 
both  properties  may  hold  mineral 
reserves  which  have  good  potential.  The 
company  feels  that  upon  completion  of 
drilling  programs,  a feasibility  study  and 
development,  both  of  the  properties  will 
be  able  to  produce  an  attractive  profit  at 
the  current  international  prices  for  the 
metals.  The  company  is  seeking  $750,000 
to  continue  exploration  (chiefly  drilling) 
and  to  cover  related  corporate  expenses, 
not  past  debts.  Joint  venture  participation 
is  preferred. 
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Mining  and  Oilfieid  Products 

■III 

This  Calgary  business  was  formed  in 
1993  to  manufacture  and  supply  mining 
and  oilfield  products  to  the  North 
American  and  world  markets.  The  product 
lines  will  consist  of  high  quality  rock  bits 
and  related  products  for  mining  and  oil- 
field applications.  The  new  company 
brings  together  technical  and  industry 
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expertise,  through  the  alliance  of  several 
professionals,  formerly  part  of  an  estab- 
lished firm  that  has  ceased  its  manufac- 
turing operations.  The  company  is  seek- 
ing an  equity  investment  of  $600,000  to 
complete  financing  requirements  for 
launching  the  business. 


■jOjol 

Gas  Flow  Instrumentation 


Incorporated  in  1987,  this  Calgary  com- 
pany is  fast  becoming  a leader  in  gas 
flow  measurement  and  instrument  accura- 
cy testing  technology.  The  company 
develops,  manufactures  and  markets 
measuring  apparatus  and  test  equipment 
used  for  verification  and  re-verification  of 
gas  meters,  to  meet  the  needs  of  gas  utili- 
ties and  gas  transmission  companies  in 
Canada  and  the  U.S.  The  company  is  cur- 
rently seeking  equity  investment  in  the 
amount  of  $250,000  to  manufacture  and 
market  its  gas  flow  volume  integrator  and 
its  patented  PC  based  instrument  cali- 
brating system. 


Recreation/Tourism/ 

Entertainment 


A Calgary-area  company  has  placed  sev- 
eral tourism  proposals  before  the  Alberta 
government  that  are  now  coming  to 
fruition.  The  company  has  leases  in  place 
to  offer  tourist  services  and  ultimately  to 
develop  land  in  Kananaskis  Country,  a 
prime,  four-season  recreation  area  one 
hour’s  drive  west  of  Calgary.  The  lake  and 
the  well-known  valley  in  which  it  is  set  is 
largely  undeveloped.  The  company’s  pro- 
jects are:  a summer  season  tour-boat 
operation;  a winter  season  lift-less  ski 
operation  (a  unique  type  of  safe  heli- 
copter and  snow-cat  skiing)  on  a nearby 


mountain  on  the  shores  of  the  the  lake 
and,  eventually,  an  international,  year- 
round  destination  resort  on  the  lake  shore. 
Funds  required  for  purchase,  develop- 
ment and  operation  of  the  tour  boat  and 
associated  facilities  are  $916,000.  Funds 
required  for  the  addition  of  the  helicat 
facility  are  $5  million.  Funds  required  for 
the  resort  are  $120  million  to  $340  million. 


\UPDATE/ 

Hotel  Accommodation 
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This  new  Alberta-based  company  was 
incorporated  in  1994  to  develop  and  oper- 
ate a full-service  hotel  in  a growing  com- 
munity in  north-central  Alberta.  The  propo- 
nents’ plan  is  to  build  a full-service  hotel  in 
two  phases.  Phase  One  will  consist  of  45 
upper  standard  rooms  and  five  suites,  a 
fitness  facility  and  sauna,  a 40  seat  restau- 
rant and  meeting/conference  facilities.  The 
region  where  the  hotel  is  to  be  built  has 
experienced  significant  economic  growth 
in  recent  years  and  this  trend  is  expected 
to  continue.  The  company  is  seeking 
investment  of  $2.1  million  to  complete  the 
financing  package  for  this  project. 


Interactive  Playing  System 


This  Edmonton  company  has  developed 
a modular,  3-D  playing  system  for  chil- 
dren. The  business  of  this  partnership  is 
to  develop,  manufacture  and  sell  this  sys- 
tem. This  interactive  system  is  based  on 
cubic  modules  45  cm  wide  by  50  cm  tall. 
Each  module  has  an  open  supporting 
frame,  a removable  lower  shelf  and  a 
reversible  top.  The  modular  tops  flip  easi- 
ly and  may  be  fluidly  integrated  with  each 
other.  All  tops  have  unique  themes, 
names  and  features  to  spark  the  imagina- 
tion of  children  3 years  of  age  and  older. 
The  flexibility  and  size  of  the  modules 
make  them  ideally  suited  for  small  apart- 
ments or  large  child  care  facilities.  The 


37 


company  is  seeking  equity  of  $1,175  mil- 
lion for  produot  design  and  prototype 
development,  market  testing,  produotion 
tooling  and  ramp-up,  promotion  produc- 
tion launch  and  distribution  and  sales. 


This  Calgary  based  company,  inoorporat- 
ed  in  1994,  proposes  to  provide  a North 
American  camping/touring  packages 
directed  primarily  at  the  German  market 
via  a network  of  seasonal  tourist  accom- 
modations starting  May  1996.  This  con- 
cept is  based  on  self-drive  tours  with 
accommodation  being  provided  within  a 
circuit  of  economical  and  luxurious  holi- 
day trailers  which  would  be  permanently 
established  in  selected  resorts  and  camp- 
grounds. The  company  was  an  exhibitor 
at  the  world's  premier  tourism  event,  ITB 
Berlin  in  March,  where  the  company 
attracted  the  interest  of  at  least  5 major 
wholesales  from  Germany  and  Austria. 
Contrasts  are  expected  to  be  signed  in 
the  fall.  The  company  is  seeking  $1.16 
million  to  purchase  the  trailers  and  to 
bring  the  company  into  full  operation. 


Limited  Service 
Motel  Franchise 


This  Calgary  based  oompany  was  formed 
in  1992  to  provide  consulting  services  to 
the  hospitality  industry  in  Western 
Canada.  Over  the  past  three  years,  the 
company  has  successfully  converted 
some  20  independent  motel  and  hotel 
properties  in  Alberta  and  British  Columbia 
to  franchised  operations.  Some  20  motel 
sites  have  been  identified  by  the  compa- 
ny in  Alberta.  For  each  location,  the  com- 
pany plans  to  build  a fixed  price  turnkey 
motel  tailored  to  each  location.  The  oom- 
pany  will  also  provide  a turnkey  restaurant 
and  gas  bar  for  these  locations  if 
required.  The  company  is  seeking  equity 


capital  of  $1  million,  which  would  be  used 
to  open  the  first  motel  in  1995  and  to 
assist  with  the  acquisition  of  several  exist- 
ing properties  whieh  may  be  acquired  at 
below  market  value. 


This  company,  founded  in  1985,  is  look- 
ing to  expand  into  the  entertainment 
industry.  It  is  proposing  to  develop  a 
unique  adult  entertainment  centre  which 
would  be  the  largest  facility  of  its  type  in 
the  metropolitan  Edmonton  area.  The 
faoility  would  feature  50  pool/billiard 
tables  10  shuffleboards,  6 foosball 
tables,  six  5-pin  and  four  10-pin  bowling 
lanes  as  well  as  a restaurant/lounge,  a 
full  liquor  license  and  a stage  for  musioal 
entertainment.  The  company  will  also 
seek  approval  for  the  installation  of  video 
gambling  machines.  Equity  investment  of 
$3.5  million  is  being  sought  from  both 
participating  and  non-participating 
investors.  Funds  will  be  used  for  the  pur- 
chase of  the  site  and  building,  tenant 
improvements  and  operating  capital. 
Experienced  business  immigrants  wel- 
comed. A 30  percent  return  on  invest- 
ment is  being  offered. 


The  general  partner  of  this  opportunity 
has  entered  into  a franchise  agreement 
for  the  construction  and  operation  of  a 
hotel  in  Edson,  300  km  west  of  Edmonton. 
The  property  will  have  120  rooms  on  three 
floors  and  will  be  oonstructed  on  land 
occupying  space  from  2.55  acres  to  5.10 
aores.  The  site  is  located  in  an  area  of 
expanding  commercial  development,  par- 
ticularly fast-food  outlets.  Construotion  is 
anticipated  to  begin  the  fall  of  1995  and 
be  occupancy  ready  for  June  1996. 
Facilities  will  include  an  aquatic  centre 
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with  a 3 storey  waterslide,  whirlpool,  some 
adjoining  rooms  and  meeting  rooms.  A 
limited  partnership  will  be  formed  com- 
posed of  60  units  with  a purchase  price  of 
$100,000  each.  Approximately  90  percent 
of  the  units  are  available  to  non-particlpat- 
ing  investors. 


Indoor/Outdoor 
Recreational  Park 


Incorporated  in  1993,  this  Edmonton  com- 
pany has  been  formed  to  develop  and 
operate  a year-round,  indoor/outdoor 
recreational  park  in  the  south  end  of  the 
city.  The  company  will  offer  a wider  vari- 
ety of  attractions  at  a single  location  than 
any  other  facility  in  the  area,  promoting 
family  entertainment  at  an  affordable 
price.  The  proposed  facilities  include  a 
miniature  race  track,  miniature  golf,  skate- 
board bowl,  rodeo,  paintball  area,  camp- 
ing facilities  and  more.  The  company  is 
attempting  to  raise  $1 .5  million  in  equity  to 
help  finance  the  venture. 
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Hotel  Development 
In  West  Edmonton 


This  Edmonton  company  is  looking  to 
develop  a 125  all-suite  hotel  close  to  the 
West  Edmonton  Mall.  The  company  plans 
on  building  the  Edmonton  hotel  after  its 
successful  hotel  in  downtown  London, 
Ontario.  Each  suite  will  have  a kitchenette 
and  separate  sleeping  and  living  areas, 
which  could  easily  and  affordably  accom- 
modate a family  of  four.  Out-of-town  fami- 
lies visiting  the  mall  will  be  the  main  target 
market  for  the  hotel.  The  company  has 
already  chosen  a site  in  west  Edmonton 
and  is  looking  for  $8  million  to  buy  the 
land  and  building  and  furnish  the  hotel; 
the  $8  million  could  be  taken  on  as  debt 
and  repaid  over  5 years  at  8 percent 
per  annum. 


Children’s  Entertainment 
Center 


This  Edmonton  based  business  is  in  the 
process  of  developing  a children’s  enter- 
tainment centre  in  northeast  Edmonton. 
The  centre  will  provide  not  only  a play 
centre  but  will  feature  moms/tots’  fitness 
programs,  summer  day  camps,  interac- 
tive skill  games,  special  and  family  events 
in  addition  to  group  parties.  The  business 
is  seeking  $400,000  in  equity  capital  for 
the  purchase  of  the  permanent  play  struc- 
tures for  the  facility. 


This  Edmonton  company,  incorporated  in 

1994,  operates  a simulation  theater 
designed  to  provide  riders  of  all  ages  with 
a totally  safe  “thrill”.  The  ride  is  an 
advanced  motion  simulation  theater  sys- 
tem featuring  computer  controlled, 
hydraulically  actuated  seats  that  move 
with  the  action  on  the  screen.  Phase  I of 
the  marketing  program,  which  was  com- 
pleted in  December,  entailed  gaining 
consumer  awareness  of  the  product. 
Phase  II,  which  commenced  in  January 

1995,  entails  physically  attracting  the  con- 
sumer to  purchase  a ticket.  Success  with 
Phase  II  will  yield  a significant  return  on 
invested  funds.  Projected  revenues  for 
1995  are  over  $1  million.  The  company  is 
seeking  an  equity  investor  to  assist  in 
implementing  Phase  II  of  its  marketing 
program.  A 20  percent  equity  position  is 
available  for  a $200,000  investment. 


CO 

Winter  Rodeo  Series 

■■ 

This  Calgary  based  company  was  incorpo- 
rated in  1990  for  the  purposes  of  establish- 
ing a winter  rodeo  series  in  the  Calgary 
area.  The  company  proposes  to  lease  and 
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operate  a rodeo  arena  currently  located  in 
a community  about  28  miles  west  of 
Calgary.  The  rodeo  will  operate  for  approx- 
imately 44  days  beginning  in  the  period 
November,  1995  to  May,  1996.  This  rodeo 
will  be  marketed  as  a family  oriented  event 
and  will  have  the  six  standard  rodeo 
events,  plus  team  roping,  clowns  and  mut- 
ton busting.  Crowd  participation  events  will 
also  be  included  to  add  to  the  excitement 
and  entertainment  value  of  these  events. 
The  company  is  presently  seeking  equity 
of  $125,000.  These  funds  will  be  used  to 
develop  and  market  this  rodeo,  while  a 
portion  will  also  be  held  as  a purse  guaran- 
tee to  assist  with  membership  sales. 


1419  “Soft  Adventure” 

Tour  Operator 


Incorporated  in  1993,  this  company’s  pur- 
pose is  to  provide  customized  adventure 
holidays  for  overseas  tourists  visiting 
Western  Canada.  Tour  packages  will  con- 
sist of  12  days  of  visiting  various  locations 
between  Calgary  and  Vancouver,  camp- 
ing in  luxurious  motor  homes  and  partici- 
pating in  a wide  range  of  activities.  In  win- 
ter months,  the  tours  will  include  skiing  at 
eight  of  Western  Canada’s  world  class  ski 
hills.  The  company  currently  holds  a list  of 
more  than  200  tour  wholesalers  worldwide 
who  have  specifically  requested  the  ser- 
vices being  offered.  The  company  is 
seeking  $100,000  in  equity  financing  for 
the  start-up  costs  of  the  business  and  for 
acquiring  the  necessary  equipment  to 
conduct  the  tours.  Pending  capitalization, 
the  estimated  revenues  for  1995  are  in 
excess  of  $1  million. 


Entertainment  Simulator 


This  Edmonton  based  company  was 
incorporated  in  1995  for  the  purpose  of 
providing  amusement  simulator  adven- 


ture rides  with  Alberta  built  entertainment 
simulators:  specifically  15  seat,  self  con- 
tained robotic  - cinematic  amusement 
platform  simulators.  The  company  pro- 
poses to  initially  operate  a simulator  at 
the  University  of  Alberta  campus  during 
the  peak  academic  months  and  in  the  off 
months,  service  various  trade  shows, 
fairs,  exhibitions  and  major  tourist  attrac- 
tions. A second  simulator  is  proposed  for 
Alberta’s  third  largest  shopping  mall.  The 
company  requires  equity  investment  of  a 
minimum  of  $250,000  to  purchase  the 
first  simulator  and  film  and  for  tenant 
improvements.  Investment  of  $1  million 
will  acquire  two  simulators,  films  and 
special  effects  in  addition  to  the  tenant 
improvements  and  working  capital. 


Incorporated  in  1995,  this  Alberta  com- 
pany is  located  In  Busby,  north  of 
Edmonton.  It  offers  a unique  western 
vacation  which  allows  its  participants  to 
experience  life  as  it  was  for  the  pioneers 
when  they  opened  up  the  western  fron- 
tier. The  adventure  consists  of  a three- 
day  covered  wagon  train  ride  through 
the  foothills  of  the  Canadian  Rocky 
Mountains  where  patrons  will  be  treated 
to  some  of  Alberta’s  finest  scenery. 
Patrons  will  ride  and  sleep  in  the  wagons, 
eat  under  the  open  sky  and  be  enter- 
tained by  musicians,  story-tellers,  cow- 
boy poets,  etc.,  by  the  camp  fire  in  the 
evenings.  Revenues  for  the  first  year  are 
projected  to  be  $284,000.  Equity  financ- 
ing of  $200,000  is  being  sought  for  the 
initial  start-up  costs.  A total  of  40  percent 
of  the  company  is  available  to  investors. 


This  tourism  company,  based  in  Nanton 
which  is  just  outside  of  Calgary,  is  in  the 


40 


business  of  providing  vaoations  and  relat- 
ed servioes  primarily  to  the  niche  market 
of  seniors  and  persons  with  disabilities. 
The  company  has  three  programs  all 
specifically  designed  to  meet  the  needs 
of  this  niche  market:  a country  inn  which 
will  take  advantage  of  the  view  of  the 
foothills;  a travel  agency;  and  travel  guide 
books  for  Alberta  (ultimately  Canada,  U.S. 
and  Europe).  Equity  investment  of 
$100,000  is  being  sought  to  help  facilitate 
the  development  of  the  country  inn.  The 
capital  will  be  used  to  develop  the  prop- 
erty and  for  the  renovations  which  will 
required.  Both  participating  and  passive 
investors  are  sought. 


Incorporated  in  1992,  this  Lacombe  com- 
pany (located  near  Red  Deer)  was  estab- 
lished to  construct  and  operate  an  18 
hole  golf  course  and  clubhouse.  All  per- 
mits and  plans  are  in  place.  A course  lay- 
out has  been  drafted  and  construction 
has  commenced.  The  first  nine  holes 
were  opened  in  August  1994  and  the 
company’s  construction  continues.  The 
principals  have  invested  $560,000  towards 
this  project  and  an  additional  $250,000  is 
required  to  complete  the  development. 
Minimum  investments  of  $100,000  are 
being  sought  by  the  company. 


Theme  Restaurant  and 
Amusement  Centre 


Incorporated  in  1994,  this  Alberta  compa- 
ny is  proposing  to  develop  a theme 
restaurant  and  activity/amusement  centre 
in  a north/central  Alberta  community.  This 
opportunity  is  targeted  at  the  growing 
family  market  which  is  seeking  a combi- 
nation of  dining  and  entertainment  based 
on  family  oriented  games  and  activities. 
The  company  requires  $350,000  in  equity 


to  develop  the  facility,  prepare  a compre- 
hensive marketing  program  and  establish 
an  operating  capital  base. 
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This  Edmonton  company  is  an 
import/export  marketing  enterprise  which 
conducts  business  with  Southeast  Asia, 
Mexico  and  North  Africa.  The  company’s 
efforts  are  currently  focused  on  the  mar- 
keting and  distribution  of  a weighted 
device  for  attachment  to  the  shafts  of 
sports  implements  such  as  ice  hockey 
sticks  and  tennis  racquets.  This  device 
serves  to  enhance  the  strength  and 
endurance  in  particular  sports  through 
the  principal  of  muscle  memory.  The 
product  has  been  extensively  tested  with 
a number  of  key  potential  user  groups 
and  has  received  a positive  response. 
The  company  is  presently  seeking  equity 
capital  of  $250,000.  These  funds  will  be 
used  for  the  design,  development  and 
implementation  of  a comprehensive  mar- 
keting and  promotion  campaign. 


import/Export  Marketing 


Retail/Wholesale 

\ NEW  /I 


This  Edmonton  based  company  has  been 
granted  the  exclusive  marketing  and  dis- 
tribution rights  for  a disinfecting  wipe 
product  and  is  positioning  itself  as  a 
major  supplier  of  disposable  and 
reusable  wipe  products  in  the  North 
American  consumer  market.  The  product 
is  a non-woven  wipe  onto  which  an  effec- 
tive but  hand-safe  disinfecting  formulation 
is  ionically  bonded.  The  hospital-type  dis- 
infectant is  capable  of  killing  all  bacteria 
and  most  viruses  on  contact.  The  product 
has  a color  indicator  in  the  form  of  stripes 
which  is  chemically  bonded  to  the  actives 
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Consumer  Disinfecting 
Products 
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allowing  the  user  to  see  when  the  wipe  is 
no  longer  effective.  The  company  is  seek- 
ing $250,000  (U.S.)  for  the  commercial- 
ization of  the  product,  working  capital, 
ongoing  research  and  development  and 
implementation  of  the  marketing  strategy. 


Incorporated  in  1984,  this  Calgary  com- 
pany has  established  itself  as  the  largest 
independently  owned  golf  retailer  in 
Western  Canada.  To  maintain  its  competi- 
tive advantage,  it  provides  a wider  selec- 
tion of  product  than  competitors  and 
offers  seasonable  prices  with  superior 
service.  The  company  is  profitable  and 
annual  sales  in  1994  were  $4.37  million. 
Five  of  the  six  company  managers  have 
been  with  the  firm  since  its  inception.  An 
investment  of  $1  million  is  being  sought  in 
order  to  pursue  future  expansion  plans. 
Half  of  the  funds  are  sought  as  equity  in 
exchange  for  a 49  percent  interest. 


Battery  Products 
and  Accessories 


Incorporated  in  1993,  this  Calgary  based, 
privately  held  company  retails  and  whole- 
sales battery  products.  It  is  a specialty 
store  providing  battery  products  to  both 
the  retail  and  industrial  consumer.  At  pre- 
sent, the  company  employs  ten  and  its 
revenues  for  1994  are  $534,278.  Based 
on  the  success  of  the  first  store,  manage- 
ment recently  opened  another  which 
should  generate  $500,000  in  its  first  year. 
The  company  is  seeking  $1  million  in 
equity,  from  non-participating  investors  in 
return  for  40  percent  equity,  to  open  48 
new  franchise  stores  throughout  Canada 
and  in  the  state  of  Washington.  These 
funds  will  be  used  to  develop  the  “fran- 
chise system”  and  for  the  hiring  of  per- 
sonnel with  extensive  franchise  and  distri- 
bution expertise. 
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Established  Family 

Restaurant  Chain 

This  Calgary  family  restaurant  chain  was 
established  in  1977  and  began  franchis- 
ing in  1986.  It  offers  a varied  menu  at  over 
30  locations  across  Western  Canada  with 
some  operations  including  convenience 
stores  and  gas  bars.  It  enjoys  an  excel- 
lent reputation  for  quality  service  at  com- 
petitive prices.  Full  support  and  training  is 
offered  to  franchised  outlets  and  manage- 
ment contracts  are  available  for  investor- 
owners.  Equity  of  $650,000  is  being 
sought  for  expansion  of  operations. 
Minimum  investments  of  $250,000  are 
required  for  turnkey  franchised  outlets. 


Retail  Music  Chain 


Established  in  1976,  this  Edmonton  com- 
pany represents  Western  Canada’s 
largest  and  fastest  growing  family  music 
store  chain.  With  careful  planning  the 
company  has  expanded  to  include  ten 
retail  outlets,  two  commercial  karaoke 
divisions  and  three  music  education  cen- 
tres. The  company  has  also  established  a 
consumer  financing  arm  to  assist  cus- 
tomers with  major  purchases.  Operating 
in  Alberta,  Saskatchewan  and  Los 
Angeles,  the  company  is  now  expanding 
by  way  of  independent  agents  into  small- 
er markets.  An  investment  of  $200,000, 
raised  through  a series  of  short  term  debt 
vehicles,  will  enable  the  company  to  max- 
imize returns  by  taking  advantage  of  sup- 
plier discounts. 
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Bottled  Natural  Spring  Water 

■■ 

Incorporated  in  1989,  this  Calgary  com- 
pany is  in  the  business  of  bottling  pure 
spring  water  for  sale  throughout  Canada 
and  the  U.S.  The  company  entered  the 
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bottling  business  when  it  decided  to  tap  a 
pure  water  reservoir  on  its  British 
Columbia  land,  and  soon  after,  linked  up 
with  a U.S.  partner  to  establish  a bottling 
plant  and  water  source  in  California.  The 
company  is  now  seeking  $3.5  million 
(U.S.)  in  equity  financing  to  enable  it  to 
acquire  a 60  percent  controlling  interest  in 
the  joint  venture  company  created  by  the 
partnership.  The  company  is  also  seeking 
a further  $250,000  to  purchase  a high 
profile  U.S.  bottled  beverage  company, 
enabling  the  company  to  produce  under 
its  popular,  established  brand  name. 


This  popular,  contemporary  dining  estab- 
lishment first  opened  in  Calgary  in  1981. 
Situated  in  a busy,  central  location,  the 
original  outlet  is  a casual  cafe  and  lounge 
offering  a multi-ethnic  menu,  priced  under 
$9.95.  The  company  now  plans  to  expand 
to  include  a second  location  in 
Lethbridge,  Alberta.  The  new  location  will 
incorporate  the  company’s  dynamic, 
value-oriented  philosophy,  with  modifica- 
tions to  accommodate  a western  saloon- 
cafe  theme.  The  company  is  seeking  an 
investment  partner  or  partners  to  con- 
tribute $500,000  towards  the  develop- 
ment of  the  new  cafe  and  lounge,  for 
which  management  is  prepared  to  offer 
up  to  50  percent  equity. 


Successful  Restaurant 
Expansion 


Founded  in  1979,  this  Edmonton  based 
company  is  a successful  publisher  and 
marketer  of  books  in  both  the  trade  and 
educational  fields  and  is  a major  supplier 
of  textbooks  to  schools  and  departments 
of  education  across  Canada.  The  compa- 
ny has  developed  a reputation  for  pro- 
ducing high  quality,  visually  stimulating, 
reasonable  priced  resources,  designed  to 


meet  specific  curricular  needs.  Equity  of 
$300,000  is  required  to  expand  the  com- 
pany’s production  facilities  and  to  restruc- 
ture its  finances. 


Skin  and  Hair  Care  Products 


This  Calgary  company,  in  operation  since 
1984,  manufactures  a wide  range  of  skin 
and  hair  care  products.  Raw  materials  are 
sourced  worldwide  to  produce  high  quali- 
ty creams  and  lotions  capable  of  compet- 
ing in  the  international  marketplace.  The 
company  has  its  own  silk-screening  and 
hot  stamping  equipment.  To  reach  its 
goal  of  $5  million  in  annual  sales,  the 
company  is  seeking  $135,000  in  equity 
capital.  One  third  of  the  company  is  avail- 
able to  the  investor. 


Interactive  Wine- 
Tasting  Video 


Incorporated  in  1985,  this  Edmonton  com- 
pany is  a highly  successful  film  and  video 
production  company  that  has  received 
over  35  awards  for  its  works.  One  area  of 
the  company  has  developed  the  concept 
for  a humorous,  yet  informative  and  inter- 
active video  on  various  wines.  The  video, 
which  will  be  marketed  along  with  sample 
bottles  of  wine,  combines  on-site  visuals 
and  an  entertaining  celebrity  host 
describing  the  wine  and  its  history.  The 
company  is  seeking  capital  of  $640,000 
to  capitalize  on  this  venture.  The  funds  will 
be  used  for  the  production,  duplication, 
packaging  and  marketing  of  this  unique 
interactive,  wine-tasting  package. 


Incorporated  in  1993,  this  Edmonton  com- 
pany was  formed  specifically  to  develop 
and  market  a unique  golf  skill  training 
device.  The  company’s  product  is  a per- 
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sonal  neuro-muscular  swing  training 
device.  Through  repeated  usage,  the 
device  builds  the  muscle  memory  neoes- 
sary  to  consistently  produce  a correct  golf 
swing.  The  deviee  has  been  extensively 
tested  by  a golf  professional.  This  assess- 
ment has  eonfirmed  that  the  device  is 
able  to  identify  swing  faults  and  aids 
greatly  in  guiding  the  golfer  into  a consis- 
tently good  swing.  The  eompany  is  seek- 
ing equity  of  $300,000  to  be  used  to  man- 
ufacture 10,000  units  of  the  company’s 
golf  swing  device.  Funds  will  also  be  allo- 
cated to  the  paokaging  and  documenting 
of  the  produet  and  the  implementation  of 
the  marketing  plan. 


This  newly  established  business  opportu- 
nity is  loeated  in  an  Alberta  community 
located  approximately  3 hours  south-east 
of  Edmonton.  The  company  proposes  to 
renovate  an  existing  building  within  the 
community  and  operate  a multi-purpose 
faoility  whioh  will  include  a sports  bar,  bil- 
liards/pool  tables,  aroade  games  and  a 
dance  floor.  In  addition,  the  company  is 
also  proposing  to  offer  a limousine  ser- 
vice and  a light  food  service  on  the 
premises.  A rotisserie  ohioken  delivery 
service  will  also  be  offered.  As  a start-up 
business,  the  principals  are  currently 
seeking  $200,000  to  bring  the  opportunity 
to  the  oommercialization  stage.  Equity  will 
be  used  to  assist  with  the  purchase  of  a 
building  and  to  prooeed  with  interior  and 
exterior  improvements. 


This  family-owned  Edmonton  company, 
inoorporated  in  1976,  is  in  the  prooess  of 
re-establishing  its  import  operations,  spe- 
cializing in  exclusive  European  and  Asian 
goods.  As  a result  of  research  and  exten- 


sive import  contacts,  the  company  has 
assembled  a package  of  products  with 
strong  appeal  in  the  Canadian  market. 
The  company’s  first  product,  a retractable 
mobile  oord  will  be  introduced  in  the  fall 
of  1995.  It  is  used  like  an  ordinary  block 
heater  cord  for  plugging  in  motor  vehicles 
during  cold  weather.  The  advantage  of 
this  produot  is  its  retraotable  feature 
which  keeps  unsightly  and  dangerous 
oords  from  being  hung  around  a vehicle. 
The  company  is  seeking  investment  oapi- 
tal  in  the  amount  of  $100,000  to  oover 
product  development,  ordering  and  man- 
ufacturing costs. 
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Adaptive  Clothing 

■■ 

This  recently  incorporated  Edmonton 
company  was  formed  to  introduce  a line 
of  adaptive  clothing  for  long  term  oare 
individuals.  The  company  plans  to 
address  a poorly  served  market  niche  for 
physically  and/or  cognitively  challenged 
individuals  who  require  specially 
designed  clothing  that  is  affordable  and 
of  a high  quality.  Established  by  a 
Registered  Nurse,  the  business  will  also 
offer  associated  health  care  consulting 
and  management.  The  company  is  seek- 
ing $100,000  in  equity  capital  to  start-up 
and  commeroialize  the  business. 


This  Calgary  giftware  company,  incorpo- 
rated in  1981,  brings  in  exolusive  lines  of 
imported  giftware  and  tableware  prod- 
uots.  It  is  now  introduoing  illuminated 
numbers  for  residential  homes  which  fea- 
tures rain  tight  photo  electronic  cells  with 
a twin  tube  and  fluorescent  lamp  that 
lights  up  at  dusk  and  turns  off  at  dawn. 
The  eompany  also  will  be  expanding  into 
eustomized  graphics  to  allow  for  unique 
designs,  ooiours,  and  sizes  of  signage. 
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Equity  of  $200,000  is  being  sought  to 
complete  the  product  launch. 


This  Calgary  company  is  creating  a new 
French  restaurant  concept.  The  restaurant 
will  be  a small  enterprise  of  60  to  90  seats 
and  a bar  seating  15  to  20.  The  key  menu 
item  is  a product  developed  from  an  old 
French  recipe  dating  from  the  14th  centu- 
ry. The  product,  historically,  was  cooked 
directly  on  the  stone  of  a bread  oven  and 
was  made  with  apples,  then  sugared.  The 
principals  together  have  over  40  years  of 
restaurant  experience.  They  operated  a 
restaurant  in  Strasbourg,  France  where 
for  the  last  three  years  they  were  perfect- 
ing the  recipe  and  developing  12  other 
recipes  based  on  this  product.  The  com- 
pany’s name  and  product  have  been  reg- 
istered as  a trade  name  in  Alberta  and  is 
in  the  process  of  being  registered  federal- 
ly. An  investment  of  $300,000  is  being 
sought  to  finance  the  start-up  costs  of  the 
pilot  restaurant  and  to  aid  the  company  in 
becoming  a franchiser. 


is  seeking  an  equity  investment  of 
$1,325,000  phased  in  over  the  next  two 
years  to  speed  market  development  in 
Canada,  principally  in  Ontario,  British 
Columbia,  and  in  the  U.S. 


Incorporated  in  1995  as  an  extension  of 
an  established  Calgary  based  real  estate 
brokerage,  this  company  has  developed 
as  a franchise  organization  which  enrolls 
real  estate  brokers  into  an  alternate  sys- 
tem of  listing  and  selling  real  estate.  The 
company  is  proposing  to  offer  a full-ser- 
vice "super  real  estate  store”  which 
brings  all  aspects  of  real  estate  services 
together  under  one  umbrella.  Customers’ 
properties  will  be  graphically  displayed 
with  colour  pictures  supported  by  appro- 
priate information.  Prospective  buyers  are 
able  to  select  and  review  properties  by  a 
range  of  particulars  from  their  home  or  at 
a franchise  viewing  centre.  The  company 
is  seeking  $ 1 million  to  launch  its  fran- 
chise operations  and  to  purchase  the 
required  computer  equipment. 


Service 
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Management 
Development  Services 


This  Calgary  based  company  has  branch 
offices  in  both  Red  Deer  and  Edmonton.  It 
was  founded  in  1992  to  profitably  develop 
and  market  a uniquely,  high  value,  adult 
learning  tool.  The  learning  tool  is  a struc- 
tured system  designed  to  assist  compa- 
nies in  reducing  waste,  improving  busi- 
ness and  increasing  productivity  by 
focusing  on  the  people:  management, 
employees,  and  customers.  Its  unique 
focus  draws  on  existing  skills  of  the  par- 
ticipants and  adapts  those  skills  to  current 
situations  in  the  workplace.  The  company 


This  Edmonton  based  company  is  the 
developer  and  manufacturer  of  an  infor- 
mation management  program  specifically 
designed  for  business  people  and  profes- 
sionals to  enable  them  to  deal  with  the 
flood  of  new  information.  The  company’s 
reading  program  is  based  on  identifying 
physical  and  habitual  factors  which  tend 
to  limit  reading  speed  and  reducing  or 
eliminating  them.  The  program  is  market- 
ed on  video  format  consisting  of  eight 
lessons,  each  requiring  approximately 
one  and  half  hours  to  complete.  Each 
video  is  designed  to  follow  a structured 
format  that  combines  lecture  and  physical 
eye  exercises.  The  company  is  seeking 
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investment  of  $1.5  million  to  help  expand 
into  Eastern  Canada  and  the  United 
States.  Funds  will  be  used  to  replace 
existing  debt  and  for  working  capital. 


Interactive  Forest  Fire 
Training  Simulator 


Established  in  1993,  this  Alberta  compa- 
ny has  acquired  the  worldwide  market- 
ing rights  to  an  innovative  simulator  train- 
ing package.  With  its  own  custom  hard- 
ware and  software,  this  product  provides 
multi  person  interactive  training,  allowing 
up  to  eight  role  players  in  the  training 
process.  This  command  and  control 
training  unit  portrays  real  life  disasters 
using  imagery  and  sound  that  subjects 
trainees  to  the  duress  of  crisis  decision 
making.  The  product,  developed  by  the 
Hinton  Forestry  School,  was  designed  to 
fill  their  specific  training  needs.  Already 
sold  to  other  forestry  agencies  around 
the  world,  this  product  has  many  other 
tactical  training  applications.  The  com- 
pany is  seeking  $200,000  to  fund  mar- 
keting activities. 


Postal  and  Business 
Service  - Master  License 


This  Edmonton  based  company  was 
established  in  1994  for  the  sale  of  fran- 
chises and  the  operating  of  a retail  opera- 
tion in  the  postal  and  business  service 
sector.  The  retail  operations  provide  busi- 
ness and  consumer  clients  with  private 
mail  boxes,  fax  and  postal  service,  couri- 
er service,  packaging,  photocopying  and 
secretarial  services.  The  company  is 
seeking  $252,500  in  equity  capital  in 
order  to  obtain  the  master  license  agree- 
ment from  the  parent  organization  in  the 
U.S.  after  which  the  company  will  open 
and  operate  one  retail  operation  in  south 
Edmonton  and  begin  to  pursue  additional 
locations  and  potential  franchisees. 


This  Edmonton  based  company  has 
developed  and  combined  a full  service 
travel  agency  with  an  industry  approved 
travel  training  school,  together  with  a 
travel  consultant  management  division 
based  on  a consumer  direct  marketing 
network  concept  of  product  sales  and 
consultant  recruitment  complete  with 
technical  support.  This  system  has 
approximately  100  commissioned,  inde- 
pendent travel  consultants  based  out  of  a 
6000  plus  square  foot  travel  emporium 
that  provides  each  consultant  with  24 
hour  full  service  support.  The  company 
has  established  this  emporium  centre 
concept  in  Edmonton  and  seeks  to 
establish  centers  throughout  Canada  and 
internationally.  In  the  first  six  months  of 
operation,  the  company  had  total  sales  in 
excess  of  $250,000  and  gross  profits  of 
approximately  $75,000.  Financing  of 
$500,000  is  being  sought  as  working 
capital  and  for  the  establishment  of  an 
emporium  in  Calgary  by  year  end. 


Founded  in  1992,  this  Edmonton  compa- 
ny provides  care-giving  institutions,  hospi- 
tals and  individuals  with  high  quality,  pri- 
vate health  care  services  at  cost  effective 
rates.  The  company’s  professional  staff  of 
registered  nurses,  licensed  practical 
nurses  and  health  support  aides  (person- 
al care  attendants),  home  support/mainte- 
nance personnel  and  companions  offer  a 
full  range  of  services.  The  company  has 
implemented  specialized  care-giving 
programs  including:  palliative  care,  occu- 
pational health  services  and  special 
needs  services.  The  company  is  seeking 
equity  of  $100,000  to  assist  with  the 
expansion  and  promotion  of  its  health 
care  services  in  Alberta. 
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Speciaity  Beer  Club 

■■ 

Currently  in  its  start-up  phase,  this 
Edmonton  based  business  is  promoting  a 
beer  club  in  Japan.  The  company  will 
deliver  a wide  variety  of  fresh  and  unique 
beer  tastes  to  its  membership  once  per 
month  either  to  the  home  or  the  office  of 
the  club  member.  Beer  is  by  far  the  most 
popular  alcoholic  beverage  in  Japan  and 
their  beer  consumption  ranks  fourth  in  the 
world.  Consumer  trends  indicate  that  the 
Japanese  are  demanding  variety  in  their 
products  and  are  increasingly  buying 
more  import  products.  The  company  is 
seeking  $250,000  in  equity  investment 
from  either  participating  or  non-participat- 
ing investors. 


Incorporated  in  1994,  this  Calgary  corpo- 
ration provides  one-call  “host”  services  for 
any  sized  groups  arriving  in  Calgary 
either  on  business  or  pleasure.  The  com- 
pany specializes  in  servicing  trade  shows 
and  conferences,  utilizing  on-site  informa- 
tion booths,  communications,  and  an  on- 
growing  database  of  suppliers,  to  offer 
and  provide  “western”  hospitality.  An 
equity  investment  of  $100,000  is  being 
sought  to  ensure  the  initial  growth  of  the 
company  beyond  a two-man  operation 
and  to  support  the  firm  until  revenues 
from  projects-in-hand  come  on  stream. 
An  investor  knowledgeable  of  and  friendly 
to  the  tourism  industry  would  be  wel- 
comed to  this  project. 


This  privately-held  company  is  based  in 
Calgary  with  projected  annual  sales  vol- 
umes of  $1.4  million  (pending  capitaliza- 
tion). It  was  incorporated  in  January  1994 


to  provide  the  marketplace  with  a single, 
one-stop  shopping  service  to  businesses 
seeking  any  geographically-based  infor- 
mation; maps,  databases,  reports,  etc. 
The  company  has  been  contracted  by  the 
City  of  Calgary  to  represent  and  market 
its  information  and  has  since  expanded 
its  mission  to  bring  together  under  one 
roof,  information  from  other  Alberta 
municipalities,  the  Province  of  Alberta, 
StatsCanada,  and  others  to  satisfy  busi- 
ness information  requirements.  Equity  of 
$225,000  is  being  sought  to  help  finance 
the  acquisition  of  equipment,  retain  con- 
tract personnel,  promote  the  company, 
and  provide  working  capital. 


Public  Educational  Seminars 


Incorporated  in  1989,  this  Alberta  compa- 
ny develops,  distributes  and  delivers  a 
broad  spectrum  of  management  consult- 
ing services  and  educational  training 
seminars.  The  company  offers  more  than 
125  different  seminars  in  six  categories: 
administration,  communications,  wellness, 
management,  marketing  and  diversity. 
Seminars  conducted  by  the  company 
have  demonstrated  its  ability  to  compete 
successfully  in  the  business.  The  compa- 
ny is  seeking  equity  capital  of  $105,000  to 
expand  its  public  seminar  business  and 
achieve  a larger  share  of  an  expanding 
national  and  international  public  seminar 
market. 


Educational  Funding  and 
Scholarship  Program 


This  Alberta  company  is  seeking  to  part- 
ner with  parents,  educators  and  the  busi- 
ness community  to  establish  a pool  of 
funding  that  is  intended  to  supplement 
volunteer  driven  funding  raised  to  sup- 
port extra-curricular  activities  in  Alberta’s 
education  system.  Incorporated  in  1994, 
the  company  proposes  to  establish  an 
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affinity  credit  card  system  in  which  a per- 
centage of  royalties  from  the  insurance 
and  use  of  the  card  will  be  directed  back 
to  support  the  education  system  in 
grades  one  to  twelve.  The  company  is 
currently  seeking  equity  capital  of 
$300,000  to  facilitate  the  start-up  of  the 
business  operations. 


of  the  Level  30  core  subjeets;  exam 
preparation  sessions  for  Grade  12 
students;  and  English  as  a Second 
Language  courses.  Presently,  the  com- 
pany is  seeking  $136,000  in  equity  to 
enable  it  to  complete  product  develop- 
ment and  to  undertake  the  implementa- 
tion of  a comprehensive  marketing  plan. 
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Banff  Radio  Station 

Diaper  Delivery  Service 


This  Edmonton  based  firm  is  a locally 
owned  and  operated  reusable  diaper  ser- 
vice which  has  been  in  the  home  delivery 
business  for  over  40  years.  It  is  Canada’s 
first  and  largest  baby  diaper  service  with 
annual  revenues  of  approximately 
$900,000.  The  firm  also  markets  baby 
products,  provides  a baby  registry  sys- 
tem and  has  introduced  a number  of  inno- 
vations into  the  marketplace.  Its  parent 
company  is  interested  in  divesting  itself  of 
its  diaper  service  division.  An  investment 
of  $375,000  purchases  the  firm’s  rights 
and  titles,  equipment,  trade  accounts 
receivable  and  new  product  inventory. 
Interested  parties  are  required  to  submit 
an  Expression  of  Interest  and  a limited 
number  of  respondents  will  be  allowed  full 
access  to  review  the  firm  with  a view  of 
submitting  an  Offer  to  Purchase. 


This  company,  located  in  Banff,  has  been 
formed  for  the  purpose  of  establishing  a 
radio  broadcasting  station  to  serve  the 
local  market  place.  The  programming  will 
primarily  be  of  a local  interest,  targeted  at 
residents  and  tourists  and  providing  local 
merchants  with  a daily  media  to  promote 
their  businesses.  Currently,  all  broadcast 
services  available  in  Banff  originate  out- 
side the  town.  The  station  is  projected  to 
be  profitable  by  the  third  year.  Equity  of 
$140,000  is  being  sought  to  provide  the 
company  with  the  necessary  working 
oapital  and  for  the  start  up  costs.  Both 
active  and  passive  investor  participation 
will  be  considered. 
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Bicycle  Maintenance  Package 

■■ 

This  Edmonton-based  company,  incor- 
porated in  1994,  is  dedicated  to  provid- 
ing students  with  access  to  quality, 
affordable,  educational  products  and 
services  designed  to  help  them  excel  in 
their  studies.  The  company  will  offer  two 
distinct  products  and  two  services 
which  are  closely  interwoven.  These 
include:  study  guides  relevant  to  a 
range  of  high  school  courses  such  as 
Math,  Physics,  English  and  Science; 
booklets  designed  to  supplement  each 


This  Alberta  company,  located  in  Grande 
Prairie,  has  been  formed  to  address  the 
growing  bicycle  industry  by  introducing 
a comprehensive  maintenance  package 
for  bioycle  owners.  Comprised  of  an 
instructional  video,  bike  repair  stand  and 
tool  set,  the  product  will  enable  con- 
sumers to  take  care  of  their  own  bioycle 
repair  and  maintenance  needs.  The  ini- 
tial package  and  supplementary  kits  will 
be  marketed  through  direct  response 
advertising  in  print  and  television  media. 
The  company  is  seeking  start-up  equity 
capital  in  the  amount  of  $122,500  to 
finance  the  assembly  and  marketing  of 
the  units  in  North  America. 
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Entertalnment/Music 
Recording  Studio 


Established  in  1990,  this  Edmonton 
company  has  created  its  own  recording 
label  for  production  and  marketing  of 
music/audio  products.  The  company  is 
presently  the  only  operation  in  Alberta 
that  can  offer  a complete  service  from 
initial  recording  to  manufactured  prod- 
uct to  marketing  and  distribution.  To 
date,  most  of  the  company’s  activity 
has  been  provided  to  independent 
artists  on  a wholesale  basis,  however 
the  company  is  repositioning  itself  to 
focus  on  its  own  label  production  and 
marketing,  in  order  to  pursue  this  strat- 
egy, the  company  requires  a cash 
injection  of  up  to  $200,000  in  the  form 
of  equity  or  debt  or  some  combination 
of  the  two. 


Incorporated  in  1994,  this  Calgary  com- 
pany is  providing  certified  personal 
training  to  a wide  range  of  clients. 
Presently,  the  focus  of  the  company’s 
efforts  is  to  provide  individual  instruction 
and  motivation  for  people  seeking  to 
improve  either  their  overall  fitness  level 
or  a specific  skill.  For  example,  the  com- 
pany provides  training  expertise  and 
programs  to  people  in  the  following 
areas:  weight  loss,  cardiovascular  fit- 
ness, strength  and  conditioning,  and 
nutritional  and  wellness  counseling.  The 
company  is  currently  seeking  $100,000 
in  equity  financing  to  enhance  its  mar- 
keting activities  in  order  to  capture  a 
larger  share  of  the  fitness  market 
through  creative  participatory  tactics 
and  targeting  the  tourism  market. 


Based  in  Calgary,  this  company  which 
was  incorporated  in  1992,  produces  and 
markets  visual  art,  specializing  in  origi- 
nal contemporary  plein  air  art  works. 
Plein  air,  by  definition,  “represents  the 
effect  of  atmosphere  and  light  not 
observable  in  the  studio.”  The  company 
markets  its  visual  art  works  to  investors 
and  collectors.  The  company  is  the 
exclusive  agent  in  North  America  and 
Asia  of  a plein  air  artist  who  has  an 
active  role  in  the  management  and  suc- 
cess of  the  company.  Investment  of 
$420,000  is  sought  to  finance  working 
capital,  market  entry  and  art  trade  fairs. 
A total  of  four  units  of  $105,000  each  will 
be  available  to  both  participating  and 
non-participating  investors  with  each 
unit  being  made  up  of  debt  and  equity. 


Transportation 
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Remote-Controlled  Vehicle 

■■ 

This  Calgary  company,  incorporated  in 
1990,  designs,  manufacturers,  and  mar- 
kets radio-remote  controlled  vehicles  for 
use  in  hazardous  environments.  Three 
distinct  software  technologies  have 
been  developed  for  different  platforms 
which  include  a global  positioning  navi- 
gation system  for:  the  hazardous  waste; 
military;  industrial;  and  emergency 
response  industries.  Net  income  for  this 
year’s  operations,  based  on  contracts 
secured  to  date,  will  exceed  $130,000 
and  substantial  growth  is  expected  to 
continue.  Investment  of  $1.5  million  is 
being  sought  to  enhance  research  and 
development  activities  and  support 
expanding  markets. 
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Heavy  Diesel  Engine  Parts 

■■ 

Incorporated  in  1983,  this  Lethbridge 
oompany  began  as  a supplier  of  a broad 
spectrum  of  parts  for  the  heavy  equip- 
ment industry.  In  1992,  the  oompany 
revamped  its  produet  line  to  focus  exclu- 
sively on  diesel  engine  parts,  pursuing  a 
market  opportunity  arising  from  increased 
manufacturer  outsourcing.  The  company 
is  now  planning  to  expand  its  distribution 
across  Canada  and  overseas,  capitalizing 
on  the  lack  of  Canadian  based  competi- 
tion. Management  is  seeking  investment 
oapital  in  the  amount  of  $1.5  million  to 
finance  the  expansion,  and  is  prepared  to 
offer  up  to  49  peroent  equity  in  the  com- 
pany in  exohange  for  the  funds. 


1415  Western  Canada 

Charter  Airline 


This  oompany,  based  in  Calgary,  repre- 
sents a new  oharter  airline.  The  company 
has  identified  a market  and  growth 
opportunities  exist  for  a charter  airline, 
based  in  Western  Canada  to  operate 
from  prinoipal  western  Canadian  oities  to 
popular  summer  and  winter  vacation 
destinations  in  the  southern  U.S.,  Mexico 
and  the  Caribbean.  A well-established 
tour  operator  in  Calgary  has  oommitted 
to  a long-term  contract  which  gives  the 
company  100  peroent  oapacity  on  a 
specifio  air  route  over  the  period  of  the 
contract.  The  company  is  seeking  $6.3 
million  in  equity  to  assist  with  all  aspects 
of  this  opportunity. 


This  Edmonton  based  start-up  is  seeking 
to  establish  direct,  same-plane  charter 
airline  service  between  major  Canadian 
cities  and  major  oities  in  northern  and 


Eastern  Europe.  The  company  proposes 
to  purohase  wide-bodied  Lockheed  L- 
101 1 aircraft  that  would  be  purohased 
from  a major  airline.  These  airoraft  would 
be  utilized  to  transport  both  passengers 
and  freight  between  destinations.  The 
company  is  seeking  some  $10  million;  $8 
million  would  be  equity  to  be  used  to 
commence  operations. 
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Transport  Administration 

■H 

, 

This  Edmonton  based  oompany  was 
formed  in  1984  to  establish  a freight 
administration  system  intended  to  cost 
effioiently  match  shippers  with  truckers 
across  North  Amerioa.  The  company  has 
determined  both  market  and  teohnioal 
feasibility  and  the  system  has  been  devel- 
oped to  the  point  of  implementation.  It  will 
operate  on  a computerized,  auction-like 
process  where  the  shipper  is  assured  the 
lowest,  current  rate  for  his  freight  move- 
ment, and  the  trucker  only  accepts  loads 
that  meet  his  oriteria  in  terms  of  rate  and 
destination.  The  company  is  seeking  $5 
million  in  equity  to  launch  the  project, 
develop  the  operating  software  and  start 
up  20  offices  with  franchised  business 
agents  across  North  America. 


Truck  and  Auto 
Accessory  Manufacturer 


This  Edmonton  company  is  in  the  fiber- 
glass reinforced  polyester  (FRP)  products 
industry.  Incorporated  In  1988,  the  com- 
pany is  a manufacturer  and  mold  devel- 
oper, catering  to  the  needs  of  the  “after 
market”  truck  and  auto  aocessory  dealers 
and  consumers.  The  company  continues 
to  be  a leader  and  pioneer  In  the  design 
and  manufacturing  of  FRP  accessories 
throughout  Canada  and  the  U.S.  The 
range  of  products  includes  running 
boards,  tonneau  covers  and  “ground 
effeots”.  Patents  have  been  secured  on 
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all  products  manufactured  and  sold  by 
the  company.  To  capitalize  on  the  com- 
petitive strengths  of  the  company,  an 
investment  of  $500,000  is  required. 
Prospective  partners  should  be  interested 
in  assuming  an  active  role  in  the  day-to- 
day  management  and  in  making  a long- 
term commitment. 
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incorporated  in  1990,  this  Edmonton  com- 
pany has  constructed  an  international 
scale  motorsports  complex  on  land  next 
to  the  Edmonton  International  Airport.  At 
present,  the  site  contains  two  primary 
venues:  a 3/8  mile,  high-banked  clay  oval 
with  grandstand  seating  for  5,000  specta- 
tors; and  an  engineer  designed  1/4  mile 
dragstrip  with  spectator  seating  for 
approximately  6,000.  The  company  has 
prepared  an  investment  package  for 
$750,000  which  is  required  to  complete 
the  road  course  improvements.  The  com- 
pany is  also  seeking  investors  interested 
in  a large  share  of  the  ownership  and 
involvement  in  management.  The  size  and 
scope  of  the  investment  is  negotiable. 


Motorsport  Racing  Facility 


675 1 

Sports  Car 

■■ 

- 

Worldwide,  motorsports  is  the  fastest 
growing  segment  of  the  sports-entertain- 
ment industry.  Japan  is  one  of  the  highest 
growth  markets.  China  has  announced 
plans  to  build  race  tracks  and  develop 
the  sport,  and  new  tracks  have  been  built 
in  Canada  (two  in  Alberta)  and  the  U.S. 
This  Calgary  based  company  has  created 
a product  which  is  ideally  suited  for 
export  or  licensing.  The  traXstar  sports 
racer  engineering  prototype  has  demon- 
strated a top  speed  of  over  155  mph 
although  it  is  expected  to  sell  for  only 
$19,500  (U.S.).  This  patented  design  has 
now  reached  an  advanced  stage  of 


development  and  much  of  the  tooling  is 
already  completed.  $250,000  has  been 
invested  to  date  and  a similar  amount  is 
required  to  commence  manufacturing 
and  launch  the  product. 
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Chartered  Executive 

Jet  Service 

Incorporated  in  1992,  this  Edmonton 
based  company  is  poised  to  deliver  an 
executive  class  jet  aircraft  charter  service 
to  the  Edmonton  market  and  surrounding 
areas.  With  its  application  for  an  air  carrier 
license  now  approved,  the  company  is 
moving  forward  with  its  application  for  the 
required  Transport  Canada  Operating 
Certificate.  The  company  is  seeking  equi- 
ty investment  of  $500,000  to  launch  the 
operation.  The  funds  will  be  raised  by  way 
of  redeemable  preferred,  shares  which 
will  offer  investors  the  opportunity  to  share 
in  the  company’s  future  success  through 
dividends  and  capital  gains,  and  to  par- 
ticipate in  its  management  through  the 
placement  of  two  members  on  the  board 
of  directors. 


Corporate  Aviation 
Management  Services 


This  Edmonton  based  business  group 
has  been  formed  to  provide  affordable  air 
transportation  services  for  companies  and 
corporations  on  a management  contract 
basis.  Services  to  be  provided  by  the 
company  include:  providing  a flight  oper- 
ations department  dedicated  to  the  travel 
requirements  of  the  client;  acquire,  oper- 
ate and  maintain  independently,  an  air- 
craft capable  of  meeting  the  client’s  travel 
requirements;  and  providing  superior  ser- 
vice with  respect  to  travel  time,  costs  and 
comfort.  The  company  is  seeking  equity 
financing  of  approximately  $780,000  to 
launch  this  new  venture  and  expects  it  will 
take  approximately  three  months  to 
become  operational. 
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ALBERTA  ECONOMIC  DEVELOPMENT  AND  TOURISM’S 
PRESENCE  IN  THE  PROVINCE  AND  A R 0 U N D T H E W 0 R L D 


PROVINCIAL  & NATIONAL 


Edmonton 

4th  Floor  Commerce  Place 
10155-102  Street 
Edmonton,  Alberta 
T5J  4L6 

Telephone:  (403)  422-6236 
Telefax:  (403)422-9127 

Calgary 

Suite  500 

999  - 8 Street  S.W. 

Calgary,  Alberta 
T2R  1J5 

Telephone:  (403)  297-6284 
Telefax:  (403)  297-6168 

Camrose 

5005  - 49  Street 
Camrose,  Alberta 
T4V  1 N5 

Telephone:  (403)  679-1235 
Telefax:  (403)  679-1250 

Edson 

204  Provincial  Building 
111  - 54  Street 
Edson,  Alberta 
T7E  1T2 

Telephone:  (403)  723-8229 
Telefax:  (403)  723-8240 


Hong  Kong 

Alberta  House 
Rooms  1003-4 

Tower  Two,  Admiralty  Centre 
Harcourt  Road 
Central,  Hong  Kong 
Telephone:  852-528-4729 
Telefax:  852-529-8115 

Tokyo 

Alberta  House 
Place  Canada,  3rd  Floor 
3-37  Akasaka  7-Chome 
Minato-ku,  Tokyo  107 
Japan 

Telephone:  81-3-3475-1171 
Telefax:  81-3-3470-3939 


Grande  Prairie 

1401  Provincial  Building 
10320-99  Street 
Grande  Prairie,  Alberta 
T8V  6J4 

Telephone:  (403)  538-5230 
Telefax:  (403)  538-5332 

Lethbridge 

Bag  3014  817-4  Avenue  S. 
Lethbridge,  Alberta 
T1J4C7 

Telephone:  (403)  381-5414 
Telefax:  (403)381-5741 

Red  Deer 

305  Provincial  Building 
4920  - 51  Street 
Red  Deer,  Alberta 
T4N  6K8 

Telephone:  (403)  340-5300 
Telefax:  (403)  340-5231 

Peace  River 
105  Provincial  Building 
9626  - 96  Avenue 
Peace  River,  Alberta 
T8S  1T4 

Telephone:  (403)  624-6113 
Telefax:  (403)  624-6490 

INTERNATIONAL 

Seoul 

Alberta  House 
Suite  303, 

The  Westin  Chosun  Hotel 
87,  Sogong-Dong  Chung-ku 
C.P.J.  Box  4733 
Seoul,  100-070 
Korea 

Telephone:  82-2-773-8961 
Telefax:  82-2-773-8966 

London 

Alberta  House 
1 Mount  Street 
London,  England 
W1Y5AA 

Telephone:  44-71-491-3430 
Telefax:  44-71-629-2296 


Medicine  Hat 

109  Provincial  Building 
346  - 3 Street  S.E. 

Medicine  Hat,  Alberta 
T1A0G7 

Telephone:  (403)  529-3630 
Telefax:  (403)  529-3140 

St.  Paul 

412  Provincial  Building 
5025  - 49  Avenue 
St.  Paul,  Alberta 
TOA  3A4 

Telephone:  (403)  645-6358 
Telefax:  (403)  645-6241 

Ottawa 

Alberta  Government  Office 
45  O'Connor  Street,  Suite  1810 
World  Exchange  Plaza 
Ottawa,  Ontario 
KIP  1A4 

Telephone:  (613)  237-2615 
Telefax:  (613)563-9934 


New  York 

Alberta  House 
#1502,  450  Park  Avenue 
New  York,  NY 
10020,  U.S.A. 

Telephone:  (212)  759-2222 
Telefax:  (212)  759-3682 

Taipei 

Alberta  Trade  Office  in  Taipei 
13th  Floor, 

365  Fu  Hsing  North  Road 

Taipei,  104 

Taiwan 

Telephone:  (02)  713-7268 
Ext:  220 

Telefax:  (02)  712-7244 
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Yes,  I would  like  to  participate  in  the  lii¥estmerit 
Matching  Serwice  of  Alberta.  I understand 

that  this  confidential,  professional  service  is  pro- 
vided at  no  cost  to  potential  investors  and  compa- 
nies seeking  investment  capita!  or  strategic 
alliances. 

□ Please  add  my  name  to  the  mailing  list  for 
future  volumes  of  the  Investment  Match- 
ing Service  of  Alberta  Catalogue. 

□ My  company  is  seeking  investment  capital 
and  1 would  like  to  be  listed  in  the  next 

Investment  Matching  Service  of 
Alberta  Catalogue. 

□ My  company  is  seeking  a strategic  partner 
and  would  like  to  be  registered  with  the 

Investment  Matching  Service  of 
Alberta  Catalogue. 

□ I am  searching  for  qualified  investment 
opportunities  and  would  like  to  be  registered 

with  the  Investment  Matching  Service 
of  Alberta. 


□ I am  interested  in  specific  opportunities  listed 
in  this  Catalogue  as  follows: 

Reference  Number:  Description 


Company  Name:  

Contact  Person  Name: 

Title:  

Address:  


City: 

Province: Postal  Code: 

Telephone  Bus: Res: 

Facsimile: 


ejmiLOGUE  RESPONSE  CARD 


Which  section  of  the  Catalogue  do  you  find  the  most  useful? 


□ 

Alberta  Investment  Opportunities 

□ 

Investment  News 

□ 

Strategic  Alliances 

□ 

Alberta  Infrastucture 

□ 

Economic  Indicators 

□ 

Other 

How  could  we  improve: 

« Description  of  Investment  Opportunities? 
« Strategic  Alliances? 

• Alberta  Infrastructure? 

« Investment  News?  

• Economic  Indicators? 

• Other? 


What  additional  types  of  information  would  you  find  useful? 


Other  comments  or  suggestions  are  welcome. 


Mail  or  Fax  this  form  to: 

Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development  & Tourism 
4th  Floor,  Commerce  Place,  10155-  102  Street 
Edmonton,  Alberta,  Canada  T5J  4L6 
Fax:  (403)  422-9127 


